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DEALER TAKES TWO—The President draws Morgenthau and 





Myers (left) to support his financial policy. 





The Owners of the Old Colony Building did not kr 


Modern Elevators would save $25,000 in one j 


No one knows offhand 


Building managements cannot be expected to know just 
what the savings will be in elevator modernization. The 
most experienced elevator engineers cannot tell you until 
after they have carefully studied the building, its 
special problems and its advantages. Many ways of 


cutting costs reveal themselves upon investigation. 


$25,000 was saved the first year by the management of 
the Old Colony Building, Chicago, after an investment 
of $80,000 in replacing six hydraulic with five 
Westinghouse electric elevators. Where can such an 


investment be equaled today? 


But the first real motive in replacing the antiquated 
with today’s more efficient machinery is the necessity 
of first-class service. Owners must provide tenants with 


the new comforts to influence permanency of occupation. 


Modernization, then, is the real investment of this 
period. Consult Westinghouse engineers — get a picture 
of what can be saved and at the same time gain the 


many advantages of maintaining finer elevator service. 
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This Business Week 


eRS got very much excited 
November issue of the Fed 
Bulletin omitted the “Re- 
e Month.” They remembered 
lohnson s explosion over re- 
the preceding review, and 
A censorship! One or 
e very impressive editorials 
Everett Sanders, Republican 
issued a statement. 
leral Reserve people are much 
They never knew they had so 
ent champions And they do 
il the fun—but honesty com- 
to say that there has been no 
1atever in the policy of con- 
e Bulletin. Reviews have been 
efore—in March, for example. 
sored” issuc carries a national 
that starts off: “During Sep- 
nd the first half of October, 
activity declined, as it had in 


e Deputy Administrators over 

ently frowned over a letter 
nswick, Ga., signed "“W. F. 
It demanded certain modifica- 
the lumber code as applying to 

ills in the South, stating that 
iships were being worked. 

uty wrote a very Sassy note to 
ge, giving him a lecture on the 
program and concluding with 
e that he read the act 
seorge retorted very curtly that 

only read the act, but was 
e Senators on the conference 

which framed it 


rion of Thomas M. Glasgow, 

Administrator, who has been in 
the lumber code, was an- 
this week Mr. Glasgow's 
in no longer spare him. 


US after-dinner speaker of 
ton says that anybody can get 
tion now as a humorist. “All 
to do is to go out of town and 
serious and detailed report of 
gs they are doing here, and the 
e will roll off their chairs and 
him the biggest ‘card’ they ever 


INGTON was cheered, this week, 
arrival of the powder-puff code 
rly hearing. The setting of the 

for the goldfish industry had 
¢ brightest spot previously. 


nt convince the farmer who 

gs that corn doesn’t sell for 
vushel. He pays that price for 
ed to his hogs in the Chicago 

s pending their disposal, and 
1 per day yardage charge 
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SECRETARY WALLACE is paying 

wheat farmer $100 millions for redu 

his acreage; another huge sum 

corn producer for the same reason 

retary Ickes’ PWA has granted 

700,000 loan to finance the 

Alcova irrigation district pro) 1 OF actmen 

to convert 63,000 acres of arid land into in the ir 

crop-producing ground. Another case to buy fixture 

of the right hand being ignorant of 

what the left is doing; or is it? THE Post Offi 
lated, and | 

It 1s doubted if any one of the Presi let conversi 

dent’s advisers has as much influ lationship 

over him as has Secretary Tugw “he sterling in rati 

reverence for past policies hyp< r sensi 

tiveness toward the misdeeds of tl INCOMING Secretary Mor 

upper ten and the trend toward dial erence to the fact that outgoing 

tical socialism all smack of Tugwell tary Woodin had left $1,400 millio 

more than of Frankfurter or Morgen- the Treasury as compared with th 

thau millions he found there when 
office was intended as a compli 

Near y all of the bright young men of | it reflected credit neither on the 

the brain trust arc snappy dressers. Their ing minister nor upon the a 

suits are the last word of sartorial excel- remark. The objective of th 

lence. Their socks match their neckties secretary always has been to ho 

and their breast pocket kerchiefs. These tle idle money as possibl 

champions of the forgotten man stand ing interest on more than 

out in contrast with some of the leaders lars of idle money simply 

in previous administrations with reputa- poor calculation was mad 





The Business Outlook 


Business men have spent the week in a high fever of 
excitement, confused by clamoring disputants, alarmed 
by oar" predictions. The fight isn’t over—is just begin- 

first excitement fades so will some of 
the Jaan Unwarranted aspersions on the government 
credit are being bandied about too freely. . That lift- 
ing gold prices is having some effect on the commodity 
price ~¢ is apparent in even the broad composite index 
of the U. S. Bureau of Labor Statistics which reached the 
year’s high in mid-November. . . . Industrial news shows 
but minor changes. . . Retail trade is now feeling the 
first holiday spurt. Production i is slowing down in more 
or less seasonal style. . Steel, lumber, and textile 
industries find the codes have merit, have asked for ex- 
tensions. . . . Current steel operations are bumping along 
bottom, but 1934 looks better as motor, rail, public 
works, and miscellaneous buying draws near. . . . Some 
of the railroads find they will be able to buy sails without 
government assistance. . . . November construction fig- 
ures look better now that ‘public contracts are actually 
being signed on the dotted line. Even residential build- 
ing is getting a second wind, and PWA aid for slum 
clearance promises greater activity. . . . Electric power 
production remains stationary. Check | transactions failed 
to perk up in the usual midmonth fashion. 




















Tt Wor ked / ... We got the order 


when I told them why we use COPPER” 


MOST people are only too glad to 
pay a little more money for a lot 
more value . . . especially when the 
value is apparent. Which is why 
manufacturers in many lines are 
making wider uses of Copper today 
than ever before. They are adding 
extra value and sales appeal at little 
Of no extra cost. 

Copper and its many useful alloys 
offer these worthwhile advantages: 
Undisputed durability, which means 
quality and assures long life... with 
genuine economy. Easy workability... 
stamping, spinning, deep-drawing and 
machining qualities, which give help- 
ful cost advantages in manufacturing. 
And widespread acceptance by industry 
and the public as well. 

Perhaps you, too, can find distinct 
advantages in a wider use of Anaconda 
Metals... perhaps to make your prod- 
uct more saleable or, indeed, to lower 
its cost, yet maintain its quality. A 
wealth of practical metallurgical ex- 
perience, accumulated during a cen- 
tury’s close cooperation with indus- 
try, enables us to assist in solving 
countless metal problems. Our 
sales engineers are at your service. 


THE AMERICAN BRASS COMPANY 
General Offices: Waterbury, Connecticut 
Offices and Agencies in principal cities 


ANACONDA AMERICAN BRASS LTD., New Toronto, Ont. 


ANACONDA COPPER & 
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Thunder on the Right 


Opposition to the President’s recovery plans organizes 
and becomes louder. It centers on monetary policies 

I ! 
and expresses fear of what may happen rather than Prange 
concern over what has. be , 





signation of Dr. Oliver M. W. the subject, and who will express their 

financial and executive assistant opposition in louder and loud S 

Secretary of the Treasury, defi- The alarms and concerns of business 

nded the moratorium on criticism for the present have to do largely with 

President and clearly defined the the currency question and 

on which is to be fought in the ters having to do with credit lar 1 gol 
currency battle comparable to structure n t icld few busines Greenbacks Not the Issue 
silver struggle of the ‘nineties. leaders can accept the Roosevelt pre hile business is almost 

} | 


OASIS 


side will be arrayed the Presi- gram as 
{| his economic advisors, ranging business is 
ral to radical, an almost certain ministration a 
in Congress, and the political .nking, industry, and 
ry of a dominant Administra- thout allies. The American 
On the other will be found most tion of Lal the American 
leaders and organizations which and similar groups have 
nt labor, banking commerce and their opposition to curren 
ry, and a rapidly growing political without being very clear 
ty kind or what degree of inflation 
Dr. Sprague is internationally recog- spires their fears. Definition and par On 
is one of the leading authorities ticularization are expected to cor tion of 
government finance. At the urgent from such groups soon to indicate 1 amt 
uest of the new President he left his real strength and purpose of the of ago promis 
is financial advisor to the Bank of position to the Administration's f ve stabilization 
rency and credit schemes hasing power 





In his letter of resignation he 
ved the President that the present 
licy threatens a complete breakdown 
redit and that the only defense from 
drift into unrestrained inflation is an 
used and organized public opin- 
to which he now proposes to 
Not Consulted 
But these are not the aspects of Mr 
p e's resignation that most disturb 
ess. The conservative mind is dis- 
thed by Dr. Sprague’s protest that, 
nce he returned from the Economic 
Conference in London last July, he has 
1 no opportunity to discuss fiscal mat 
ters with the President, that for months 
has remained idle and silent in his 
hoping that there might be an op- 
ty for a meeting of minds and 
he dangers he feels he foresees 
be forestalled 
xodus of “sound money” men 
Treasury has killed any impres- 
t the President was still counsel- 
th both schools of thought on 
problems. That was a belief 
aled to a good many business TWO OUT—Dean Acheson (left), Under Secretary, and O. M. W. ecles 
» now will be disturbed to feel financial advisor, conservatives who left the Treasury in disagreement with Presi 
President’s mind is closed on dential monetary policies. Dr. Sprague will syndicate his disagreement. 
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has been accomplished thus far by in- 
flation. Business is just being con- 
vinced that he meant exactly what he 
said. This leads to the assumption and 
the fear that currency will be manip- 
ulated for some time to come in an 
effort to increase purchasing power, to 
permit the liquidation of debts with 
cheap dollars and to bring about a re- 
distribution of wealth. 

Business is surprisingly complaisant 
in its attitude toward all of the Roose- 
velt policies aside from those touching 
currency and credit. Its position is 
fairly well represented by the Chamber 
of Commerce of the United States. 
The Chamber made public Nov. 18 a 
resolution expressing grave concern 
ever the monetary situation and 
prospect. It addressed to the President 
a recommendation that he make an un- 
mistakable declaration that government 
securities will not be driven lower by 
monetary action and that there be an 
“immediate announcement of intention 
of an early return to a gold basis, with 
complete avoidance of monetary experi- 
ments, greenbackism and fiat money, 
and with complete recession from 
theoretical and arbitrary ideas of ‘price 
index’ fixation of the value of gold ” 

Two days later Henry I. Harriman, 
president of the Chamber of Commerce, 
said in a public speech discussing NRA 
and AAA: 

“It is inconceivable two 


that these 


important measures should ever be en- 
tirely abandoned, for self-preservation 
demands that an orderly economic life 
replace the chaotic business and indus- 
trial conditions of the last five years.” 
Credit to NRA and AAA 


While there is an important minority 


of business which holds that such 
recovery as has been accomplished 
came about in spite of, rather than be- 
cause of, government schemes, Mr. 
Harriman probably speaks for a major- 
ity of business in crediting NRA and 
AAA with being the principal influence 
for betterment. Mr. Harriman and 
the Chamber of Commerce offer cer- 
tain constructive criticisms of both acts, 
and see one real menace in them, which 
is bureaucracy. 

The Chamber of Commerce expresses 
the fear that our present monetary 
course carries the threat of instability 
of employment, demoralization of ex- 
changes, harmful repercussions on do- 
mestic and foreign trade, and a definite 
reversal of the recovery process which 
should be based upon the decisions of 
individuals and not of government. 
It recommends an early return to a 
fixed goid value for the dollar, balanced 
public budgets, and the removal of 
restrictions upon foreign trade. 

Practically all of the protests against 
fiscal policy stress the belief that public 
confidence cannot be restored while an 
unstable currency is the subject of ofh- 
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U. S. STATISTICIAN—Winfield Riefler, as head of the Central Statistica! 


gathers no statistics, replaces 


no present 


agency, rather coordinat: 


gathered by all research divisions—including the Federal Reserve. 


cial experimentation, and that the credit 
of the government itself is threatened 
by this lack of confidence. The recent 
decline of government bonds is cited 
in evidence. In this connection we are 
reminded of 1920, when govern- 
ment securities fell to a discount of 
15%. The analogy is not complete. 
Flight from the dollar undoubtedly was 
an important influence in depressing 
government bonds recently. On the 
other hand, their decline in 1920 was 
but a part of the failure of the whole 
credit system, and largely reflected 
money market conditions at a time 
when call loans were ranging from 6% 
to 25%. 
Opposition Lineup 

The forces rapidly being mobilized 
to oppose the Roosevelt currency policy 
include not only leading business asso- 
ciations, but organizations which have 
in the past had an important influence. 
State chambers of commerce, most 
active of which are those in Illinois and 
New York, are joining in the move- 
ment. An impressive list of business 
leaders of Chicago expressed their 
protest with an unequivocal condemna- 
tion of currency experimentation. The 
National Industrial Conference Board 
has been the most outspoken among the 
important business organizations to 
criticize NRA, taking the attitude that 
the recovery administration plan will 
stifle individual initiative and destroy 
something of the fundamental genius 
of American business. The National 
Association of Manufacturers is offering 
leadership to see that business has its 
say in code enforcement and attacks the 
legality of closed shop agreements under 
NIRA. 


Bankers and all of their 
tions have been notably pacifi 
of these groups as yet has tal 
leadership in opposing the A 
tion’s currency policies. Th 
become constructive in their 
of the Banking and Securities 

Defending Forces 

The principal organized d 
our monetary policy comes 
Committee for the Nation, 
etary League, and farm orga 
The older and more 
the agricultural groups are 
President full support. Ra 
associations are 
sionally attacking the President 
going immediately into green 
silver inflation. 

There is a conspicuous lack 
ment, if not of confusion, 
of Administration 
they would substitute for t 
policy. Few, if any, express 
that we should return im: 
the old gold parity of $ 
ounce. After reading all of 
tests, it may be assumed that 
jority feel that gold manipula 
not accomplish the ends sO 
we have gone far enough, if 1 
with the experiment, that t! 
should be stabilized at some | 
tainly not lower than its pre 
and that we should return 
basis as soon as possible. 

The important thing is tl 
test against Our monetary po! 
ported by some of the most 
groups in the country. Pre 
tions are that Mr. Roosevelt 
little thought to the possi! 
being forced to yield to suc 


conse! 


criticizing, 


critics 
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Shifting Dollars 


Bankers, anxiously watching drive on the dollar, expect 
ebb tide of capital to make swift turn once we begin to 


drive in the peg. 


FucHT from the dollar and speculation 
its decline seem to have been more 
in bringing about technical in- 
in the last fortnight than the 
gold prices announced by the 
eovernment. The Reconstruction Fi- 
aanee Corp. has been wary and almost 
its gold price policy and yet 

ir has continued to decline. 
5 consecutive days last week, the 
gold price was unchanged at 
yan ounce. At the same time the 
in terms of francs fluctuated 
from i6¢ to 61.65¢. From Nov. 13 
to Nov. 22 inclusive, the official gold 
was advanced 31¢ an ounce and 


ror 


the dollar in terms of those prices de- 
In terms of the franc it 


2¢. As Dr Sprague 


clined 3 
declined nearly 


hen a government announces its 
ination to depreciate its own cur- 
can certainly accomplish that 
and without the necessity of ac- 
wiring any considerable amounts of 
gold in other countries, since no sensible 
mm will desire in such circumstances 
juire more of the currency.” 
Gold Value Down 5c 
increase of 10¢ an ounce in the 
ial price for gold was announced 
20, the day the United States 
ber of Commerce its con- 
nation of the Administration’s cur- 
policy. The Treasury, however, 
ed to show caution in its market 
ns and left the price unchanged 
76 the next day, Wednesday. 
itks a decline of approximately 
the theoretical gold value of the 
S Oct 


issuc d 
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The flight from the dollar has been 
substantial, although no figures are avail- 
able on which to base a credible 
mate. Bankers here and abroad guess 
all the way trom $1 billion to $4 bil- 
lions. The total probably much 
nearer the first figure than the second 
Even so, bankers are giving concerned 
attention to the problem of stabilizing 
currency, once the Administration 
satisfied with the level to which it has 
been adjusted. 

Such shifts of dollar balances as can 
be observed and counted are almost all 
made in such fashion that the accounts 
involved could be repatriated quickly 
In addition, bankers and investors all 
over the world have been inquiring of 
American authorities as to the probabl« 
stabilization point and secking cabled 
advice when that point is reached. These 
developments on their face suggest to 
many bankers a great rush of capital 
back to this country, once there is any 
official admission that the campaign of 
dollar depreciation has ended. 

The background of the currency 
manipulation scheme and of the Roose- 
velt recovery policy as a whole suggests 
that itinerant capital which has escaped 
the dollar will not be unanimous in a 
decision to return to the country the 
moment the stabilization point is indi 
cated. It suggests also that there will 
be stubborn adherence to the gold infla 
tion policy and a considerable future 
decline in the dollar under its operation 

In the first place, all signs indicat 
that the President has no intention of 
trying to revalue the dollar in terms of! 
gold for many months to come. Under 


cstl- 


1s 


is 


INCTCASC 


war or sol! 


inflating gol 
lar, the 

farm 
guidance 


poli ies may 


rimarily in 
in regard to 
be found in a Consumers 
d Nov. 14 by the AAA 
Among other things, this pointed o 
that, whil f t 
the 
have far to go to catcl 
war level. On Oct 

70% of the averag 
ended with 1914 
that farn 
36% be 
level is satistactory 
that 
further and faster than other 


prices P 


Ministrative 


Ad 


GsMide ISS\ 


t 
farm prices 


low of Feb. 15 


This would sccm 
indicate 1 prices must increase 
the dollar pri 


It is assumed al 


another lore 


farm prices must advance much 


commodity 
prices 
Profits Will Set Pace 

Money is said to have 
The expatriated dollar might return in a 
great flood, as some bankers fear, and 
yet that th 
dollar will return only when there is a 
prospect of profit here than 
where it is now employed 
of an Administration policy of super 
vising business and limiting profits ex 
cept those of agriculture may have an 
important bearing upon the return of 
American capital from abroad 

Many international bankers who anti 


no patriotts ) 


these same bankers admit 
greater 


Indications 


ipate such a return of American ¢ pital 


do not believe that the event will n 
a definite fixation of the 
dollar To the 


sary only 


sarily wait for 
gold content of the 
mind, it will 
stabilization point to be reach 


he neces 








Britain abandons 
gold Sept, 21 
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THE OTHER SIDE OF THE DOLLAR—What it costs to buy a British pound or 100 French franes these days. 


NH 
England aban- 


Goned the gold standard in 1931. The pound cost less than $3.30 at one time in 1932, began to climb when the dollar left the gold 


standard 


The dear 
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Since the first of November, sterling has cost more ththan the old $4.86 
r franes and pounds become, the more will America be inclined to trade at home where “a dollar is a dollar.” 


Franes have climbed steadily since we left gold 














ever it is proposed to maintain that 
point. They believe that, once our cur- 
rency manipulation is at an end, there 
will be a world-wide feeling that Amer- 
ica offers greater opportunity to capital 
than most other countries. Furthermore, 
they doubt that inflation is having any 


important statistical effect on that oppor- 
tunity. In this connection it is pointed 
out that, while the average of New York 
stocks today is almost double the figure 
of the low point of last February, those 
prices have shown an increase of but 
163% in terms of gold. 


Commodity Barometer 


There is a lag in the rise of commodity prices under 
the gold-buying program, but key commodities have 
responded more than the average in many cases. 


It was in a Sunday evening radio ad- 
dress on Oct. 22 that President Roose- 
velt announced his gold purchasing 
policy. The avow ed purpose was to in- 
crease the rate in dollars which would 
be paid for this gold. The ultimate goal 
was to be a return of commodity prices 
up to the 1926 level. 

In the 4 weeks which have elapsed 
since the plan was announced, there 
have been many loose statements re- 
garding its success or its failure. Be- 
cause there is such a divergence of 
opinion, Business V ‘eek has tabulated a 
summary of the key factors in the situa- 
tion so that its readers can form their 
own opinions. 

In the table on this page there are 2 
sets of prices for the commodities 
which bulk largest in annual volume of 
business. The first column is the spot 
— quoted on Saturday, Oct. 21, the 
ast day of active trading before the 
President's new policy was announced 
and therefore the last day on which 
prices were unaffected by the antici- 
pated inflation. The price for gold in 
this case is the price which was set by 
the Treasury under the earlier plan of 
buying newly-mined domestic gold to 
aid gold miners. The first official 
RFC quotation did not come until Oct. 
25, was $29.80, was at once higher 
than the open-market price for gold in 
London on which the previous Treasury 
quotations had been based. 

How Prices Move 

The second column represents prices 
for these same commodities on Nov. 21, 
the latest quotations available. The per 
cent of change, tabulated in the third 
column, theoretically measures the suc- 
cess to date of the President's scheme. 

The price paid for gold has been 
deliberately increased more than 16% 
in the 4 weeks the experiment has been 
tried. Commodity price reactions have 
been far from uniform, though there 
are certain explanations for some of the 
variations. 

The price movements in the major 
farm commodities are of primary in- 
terest as it is relief for the farmer that 
the President has promised to speed by 


his plan. The price of oats has ad- 
vanced most spectacularly because their 
is an unusually short crop. Corn and 
rye prices are lagging only slightly 
behind the pace set by gold. The price 
of wheat, while more than double the 
low for 1933, has gained only 3.7%. 

Stock farmers have fared less well 
than the grain producers. Beef and 
pork prices are actually lower now than 
they were on Oct. 21. Lard is suffer- 
ing from greatly diminished export de- 
mand following new trade barriers, 
especially in Germany, but has sold at 
slightly higher levels than a month ago. 
Wool prices failed to advance. Hides 
have moved less than the average. 

Cotton, one of our major farm crops 
and our most important export com 
modity, is following the gold price with 
only a small lag. 

Silver has outstripped gold in the 


price race due, largely, to : 
tion that it may become a 
importance in internatio: 
reorganization. Copper 
firm control by producers 

Six important commodit 
plied primarily from abr 
price therefore is immediat 
by the declining exchange 
dollar. The long decline 
of silk has not been 
drop in the dollar value. 
selling at lower prices on « 
mand and heavy oversuppl; 
and tin prices have advan 
ularly both on the reaction t 
dollar values and rapidly in 
dustrial demand. Cocoa 
have responded more modest! 

Most Sensitive Ones 

Business Week's table is 
entirely of commodities sold 
on the great commodity 
With a ready market in 
and sellers can meet, and 1 
chinery for regular 
lished, and with the speculat 
immediately active during 
inflation, it is natural that 
modities should be far mor 
to the changes in the Presi 
than any inclusive list. 

In fact, it is the inclusive « 
indices which are 
show that the President's poli 
almost no effect on 
Bureau of Labor Statistics’ 
price index, which includes 
modities, advanced less than 


same period covered by 


ter 
MCI 


usually 


prices. | 








What Roosevelt’s Gold Policy Has Done to Prices 


Representative commodities have followed the gold price with 
surprising mobility 








Nov. 21, 
1933 


Oct. 21, 
1933 





Gold, per oz 


Wheat, per bu 

Corn, per bu 

Oats, per bu 

Rye, per bu 

Flour, per 196 lb 

Beef, per 100 Ib 

Lamb, per 100 Ib we - 

Pork loins, per 100 lb 

Lard, per Ib gah ai 

Sugar, per lb 

Cotton, per Ib 

Wool, per Ib 

Hides, per Ib 

Copper, per Ib 

Zinc, per lb 

Lead, per Ib 

Silver, per oz 

Tin, per Ib 

Coffee, per Ib 

Cocoa, per Ib 

Silk, per Ib 

Rubber, per Ib Ee 
*Includes processing tax 








$29.01 


83 4c 
4lic 
26}c 
69c 
$6.63 
$9.00 
$11.50 
$12.75 
5.6c 
3.2¢ 
9.05c 
834c 
10c 
Tic 
4ic 
4c 
36ic 
46.2c 
8ic 
4.25¢ 
$1.55 
7c 
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Globe 

CODE CONSTRUCTOR~—S. F. Voor- 

hees. chairman of the code committee 

of the Construction League, is a mem- 

ber of the new committee which will 
t down again with labor. 


But this index intentionally in- 
ores of commodities which sell 
minute quantities and affect the 
g power of relatively few persons 
his country. Irving Fisher's index 
wholesale prices, including 200 
1% in the 
riod under study. Moody's index of 
t prices on 15 commodities was more 
tive, advanced nearly 6%. And 
index wheat, cotton, and hogs 
st heavily weighted. 

Whether or not the President's gold 
program achieves its end, it is im- 
portant to remember that individual 
nd group commodity prices are not 
ly to keep up with it. The gold 
¢ is arbitrarily set, and is independ- 
cnt of supply and demand, two factors 
sll affecting other commodity prices. 
Close check on week-to-week prices for 
key commodities will prove 
h more sensitive barometer of the 

cess of his plan. 


Re-Construction 


Labor and industry try for a new 
start on the construction code. 


UPENED up for an airing last Monday, 
t nstruction codes (BW—Novr- 
) blew off merrily for one crowded 

y, with General Johnson sitting 
‘trough the session and Division Ad- 
ninistrator Malcolm Muir handling the 
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gavel. Industry declared that, without 
the centralization of the codes, the con- 
struction business could not revive, but 
that with them, and with the under- 
standing among the units of the in- 
dustry and with labor that the codes pro- 
vide, a very considerable amount of 
privately financed building might soon 
get under way. Labor presented its 
side, headed by William Green, presi- 
dent of the A. F. of L. and M. J. Mc- 
Donough, head of the Building Trades 
Department of the Federation. 

Mr. Green contended for a separation 
of the building industries from the gen- 
eral code, on the ground that labor and 
working conditions were entirely dif- 
ferent, held that the 40-hour weck was 
absurd under present employment con- 
ditions, that scales for different grades 
of labor should be written into the code, 
that labor should share with industry in 
the formation of a joint industrial rela- 
tions board. Mr. McDonough said that 
there were provisions in the Construc- 
tion League code designed to destroy all 
guarantee of collective bargaining but 
startled the hearing by demanding an 


adjournment and further confer 
tween industry and labor—with 
of chance for success in reaching 
agreement, he said 

Since it had apparently been the idea 
of the NRA from the beginning to hold 
this hearing and move on to getting th 
code writers and the labor leaders t 
down together again, the hearing w 
adjourned until Monday, Nov. 27, when 
a committee named by Division Ad 
ministrator Muir will report. The com 
mittee has an interesting setup: 2 mem 
bers from NRA, 2 from the Constru: 
tion League, 2 from the Associated Gen 
eral Contractors, 2 of the special on 
tracting groups which are in full syn 
pathy with the master code, 2 from or 
ganized labor, 2 from the Building 
Trades Employers Association which 
recently submitted a proposed cout 
taining all the union labor 
and 2 from the special contractor grouy 
which is in favor of putting the wage 
scales demanded by labor into the codes 
Six on each side of the issue and the 
balance of power in the hands of th 
2 from NRA 


provisions 


Self-Government, Limited 


NRA’s code enforcement plan keeps industry in the 


junior partner’s chair. 


GENERAL JOHNSON has finally come 
forward with NRA’s response to the 
Swope Plan (BW’—Novr4'33) and to 
industry's demand for a clarification of 
its place in code enforcement. It isn't 
the Swope Plan, turning the whole job 
over to a federation of trade associa- 
tions; the government's hand still lies 
heavy on “compliance”: but it may 
become a working compromise. 

There is assurance that as complaints 
on trade practice violations come 
through the regional compliance offices 
(district offices of the Bureau of For- 
eign and Domestic Commerce) they 
will be turned over for investigation 
and corrective efforts by the code author- 
ity of the industry concerned—if such 
an authority has been set up. 

If an industry has provided under its 
code for a labor committee with adequate 
representation of labor, complaints 
die wages, hours, and working 
conditions will be referred to that com- 
mittee. In addition, industries will be 
ufged to set up local labor committees 
on the theory that labor must have op- 
portunity to file its complaints locally 
and without red tape. But where no 
such labor agencies have been estab- 
lished, the local compliance boards will 
act, or may refer disputes to the Na- 
tional Labor Board. 

However, these facts remain: Code 
authorities are to include government 


representatives with veto power, and 
“the ultimate responsibility for efhcient 
code administration lies with NRA” 
it will supervise the code authorities 
it will administer directly wherever in 
dustry falls down or ‘where 
functions by their nature should be per 
formed by government.” 

The gist of this is that it’s up to in 
dustry—within limits. The weight of 
the government hand will be lightened 
as industries put their own code author 
ities in the saddle and show capacity 
for handling their own reins, but it will 
never be entirely lifted, according to 
the present program. “The government 
veto power is the substitute for the anti 
trust law in this new set-up,” says Gen 
eral Johnson. 

While there are kind words for trade 
associations, “it being the policy of the 
Administration to build up = and 
strengthen” them “throughout all com 
merce and industry,” it was noted that 
they are just wings, not foundations, of 
this structure that the General sketches 
Trade association men in Washington 
thought that “objectionable” features 
could be ironed out as the program 
developed, were encouraged by the state 
ment that some of them are temporary 
attempts to “fill the blanks in industrial 
self-government.” A code authority 
organization committee in NRA will 
help industry into the saddle. 


certain 














visory Committee oft 
resigned, obviously b 
such body will not exist 
coming setup 
Markup Finess 
There is still much s 
food industry as to th 
the provisions for a 
which retailers and whi 
fully inserted as a m 
competitive position 
leader selling of chains 
prevails that a fixed mark 
sidetracked but that, as 
AAA officials will sanct 
provisions against a 
’ loss-leader ig 
Retailers under 
code have heard 
impending elimination of 
to cover store lab 
new rule on loss-leader 
the general retail com: 
on its Oars, Opponents 
mise markup clause have 
verting influential official 
Members of the newspr 
welcome the approval of th 
Globe means of improving cond! 
THE BLUE EAGLE COMES HOME TO ROOST—Workers in the NRA offices field However. while 
figured Blue Eagle hours were just as desirable for Blue Eagle workers, organ- cut their 48-hour week 
ized for their share of “collective bargaining.” President Green was happy to é ; 
extend A, F. of L. support. General Johnson got the idea, “recognized” the union. pay roll, and mean an in 
Here are John Donovan, president, and Margaret Stabler, secretary-treasurer. 


in the employees, hig 
newsprint still seem 
Against 1929 prices of $65 


New Codes and Code News “corgi ego 


dropped from capacity to | 
American mills turned ou 
Steel likes its 90-day NRA try-out, retailers are worried of the 2,800,000 tons of n« 
about markup, food industry may be split, air transport x Ae grew ap sh 
IDM +h > coae, renier 
interests find something lacking. stated that 5 out of 8 of 
producers in the United St 
WitH some of the industries already necessity should have been required, so receivership 
operating under NRA codes finding the as to protect more adequately the record Steel Stands Pat 
experience much less bitter than ex- of satety and regularity that has been Meanwhile, the steel 
pected, others welcome the accelerated built up by the pioneer operators. notified the NRA _ authorit 
speed at which hearings and final ap The code problems of the food indus- 90-day test period had s 
proval are going through under NRA’s try have been only partially solved by satisfactory results, has ask« 
simplified setup (BW’—Oct14'33). approval of a labor code for the whole- granted an extension to M 
Total of approved codes now stands at sale food and grocery trade. This cov- Im its report on the effect « 
122 with several important industries ers merely wage and hour schedules for the American Iron and St 
recently added to the list the several classes of workers, with dif- quoted some interesting fig 
The air transport code, as finally ap- ferences in minima of wages based on Composite prices had bx 
proved is not altogether satisfactory to the size of cities, number of hours and from 1.979¢ to 2.015¢ | 
many of the constructively thinking mature of work involved. Meanwhile, finished steel, from $15.‘ 
members of the industry. They take no the master code for the food industry per gross ton for pig iron 
exception to the labor and wage pro- once more has emerged from the sanc- fact that during the Jun 
visions, are willing to abide by what- tum of the AAA, and the committee period volume of business 
ever wage schedule for pilots will even- headed by Paul S. Willis, full-time pres- 10%, from 46% to 41‘ 
tually result from the activities of the ident of the Associated Grocery Manu- capacity, employees rosé 
fact-finding committee set up. They facturers of America, is said to have approximately 22%, wages 
would have liked more adequate regu- great hopes of impending agreement proximately $6} millions 
ations 


i! 


} 


; 


} 


lation of new competition. As it now and early approval by the President. In- 21% If oper 
stands newcomers can invade established siders claim that separation of the man- proximately the same rat 
routes without restriction after merely ufacturing group from the distributing roll will be about $78 n 
giving evidence of compliance with such group of the industry is in process and Working hours of individu 
standards and conditions of operation that separate codes for the various man- dropped from an average 
as the Code Authority shall prescribe ufacturing and processing branches are per week to 32.8 hours 
Leaders in the field contend that, in in the works. They cite in support of average earnings increas 


addition, a certificate of convenience and that theory the fact that the Food Ad- an hour to 63.6¢, over 2¢ 
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Price-Fixing and NRA 


Search of codes shows that several industries have found 
ways to protect selling prices without overt “‘fixing.” 


aL by President Roosevelt of the 
r the cleaning and dyeing trade 
ts clear-cut provisions for price- 
has aroused much speculation as 
possibility that it may fore- 
w a general reversal of NRA's 
publicized Opposition to price- 
Actually the case gains its 
ncance only from the fact that it 
resents the first inclusion of such 
isions in a code directly affecting 
nsumer, as contrasted with the 
il, but indirect, effect produced 
ovisions in many codes long since 
oved and in operation. 
his letter of submittal to the Presi- 
General Johnson pointed out that 
he cleaning and dyeing trade had for 
last % years been harassed by cut- 
competition and racketeering, 
| that the resulting low prices were 
at the expense of the various men- 
| elements of the trade,”’ that “in 
to provide adequate wages and 
ire standards of quality for services 
fered the Code Authority is vested 
the power to establish and pre- 
fair and reasonable wholesale 
reail prices.” 
Indirect Approaches 
However, students of NRA point out 
several codes that have gone 
gh the works contain precedents 
th the principle of price-fixing 
ved for the cleaners and dyers and 
of a minimum mark-up 
which the retailers asked approval 
pport of their contention that 
has, from the very beginning, put 
codes that, in effect, produce 
hxing, they cite the so-called 
price plan, first approved in the 
of the electrical manufacturing in- 
since included in many other 
ind the basing-point plan, first 
1 in the steel code and now part 
ral codes awaiting approval 
ler the open-price plan (BW 
33), manufacturers “‘voluntar- 
stablish prices on their products 
iscounts for various classes of 
to apply to established ‘“‘list”’ 
then send them to a central 
y some days prior to their effective 
Other manufacturers of similar 
ts are supplied with copies and 
imple time and opportunity to 
suit if they so elect—and they 
lly do. The net result is that 
ts sold under the open-price plan 
e wholesaler or retailer a fixed 
regardless of which manufac- 
pplies them and naturally the 
nsumer pays for them in pro- 
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The plan has been found so desirabl« 
for peaceful and profitable marketing 
of highly standardized products that, 
after its approval in the code for elec- 
trical manufacturers, many other im 
portant industries wrote it into the 
codes which have since been approved 
by the President. Among the indus 
tries now operating under some sort of 
open-price system are those manufac 
turing cast iron soil pipe, salt, oil 
burners, underwear, ice, farm equip 
ment, laundry and dry cleaning ma- 
chinery, compressed air equipment, 
pumps, steel tubular and firebox boilers, 
fertilizer, gas cocks. 

As a medium for establishing a fixed 
basis of prices, the so-called basing- 
point plan is no less effective. In its 
instructions for operation of the basing- 
point plan, the approved steel code 
specifies basing points for 32 groups 
of products. The procedure by which 
a manufacturer ‘‘voluntarily’’ estab- 
lishes prices is somewhat similar to that 
used in the open-price plan and has 
the natural result that each manufac 
turer finds it desirable to follow the 
leader with prices that become fixed at 
the level which the leader elects to 
establish. Since its approval in the 


RELIEF BEGINS AT HOME 


sembled in Washington how their states hook into the federal program. 


steel code, the basins point 
in the 
latte 


like that $10 


been included 


industry, but the 
any penalty 
imposed for violations of tl 
tem of the steel code 
Thus, nxing ot prices has 
of the NRA process, no matt 
name the 
Citing the Precedents 
Similarly the | 
the minimum mark-up for retailers, 
attacked by 
ject of many and lengthy contferen 


between NRA AAA officials 


actually is well entrenched as a cardinal 


} 


may be call 


system 
principle tnvolved 


widely many fa 


ions. Ss 
and 


requirement to sound business practi 


if the provisions of 90-odd per cent of 
all approved codes be taken as pre 

dents. The very first NRA code ap 
proved by the President and practically 
every code approved since then con 
tains provisions against selling 
below The early 
proposed to include in cost such obvi 
ous factors as raw material, transporta 


some 


cost codes merely 


tion, 
Soon 


warehousing, certain overhead 
the realized that 
would remain too flexible a factor un 
less determined by 
method of procedure and so the major 
ity of against 
selling, and provide that cost be d 
termined by an adequate and wnif 

system of accounting as approved by 
the authorities nominated to 
the 


cost 


codifiers 


some unifort 


codes rule below-cost 


idministet 
codes 


From this, some critics have arg 


Secretary Ickes (speaking) tells the governors as- 


Harry 


L. Hopkins, Relief Administrator, waits his turn to talk about the civil works plan. 


ll 











that NRA ts willing to let the produc- 
ing branch of business stabilize its 
competition through ironclad rulings 
against below-cost selling, while it 1s 
still bickering over the paltry 10% 
minimum that retailers wanted in face 
of a national average cost of 
business that, according to the U. S. 
Census of Distribution, was 24.83% 
of total sales. 

Those who believe that many of the 
ills of business could be permanently 
cured with benefit to the consumer, if 
below-cost selling could be banned 
from all branches of business activity, 
believe that NRA has the opportunity 
to accomplish this. They suggest that 
the provision drawn up by NRA as a 
working basis for the prohibition of 
below-cost selling and understood to 
be incorporated in the forthcoming 
cement code might well be made man- 
datory in all codes to protect capital, 
as the famous Section 7 (a) has been 
made mandatory for the protection of 
labor 

This reads in essential part: “It shall 
be an unfair method of competition for 
any producer to sell any article at less 
than his expense of manufacturing 
Manufacturing expenses as used herein 
shall include all direct labor, and ma 
terial (at cost or market, whichever is 
lower) plus a proportionate share of 
all indirect expenses, inclusive of maxi- 
mum depreciation and/or depletion 
allowances computed according to the 
income tax procedure; but not includ- 
ing allowances computed for any other 
purpose than depreciation, interest paid, 
developmental expenses, that portion 
of executive salaries over $10,000, or 
selling expenses.” 


doing 


Code Hearings 


NRA puts codes together, pre- 
pares to take complaints apart. 


LONG-PREDICTED consolidations of 
codes have begun by NRA. The agri- 
cultural implement code will be re- 
opened next week to take in certain of 
the large groups which, at their own 
request, were formerly specifically ex- 
empted from the code in its approved 
form. These include such groups as 
the barn equipment and bee-keeping 
equipment industries. Others are ex- 
pected to follow: even the mop-stick 
industry may yet combine with the wet- 
mop and dry-mop industries. The two 
methods of procedure in combining 
codes—before hearings and after hear- 
ings have been held on smaller units 
are being followed as the case warrants 
Next week's hearings (only one day 
is to be taken off for Thanksgiving) 
include: Nov 27—restaurant trade 
(with 1 million workers in 240,000 
restaurants involved), pape milk 


disc 
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bottle cap, cylindrical liquid-tight paper 
container, marine auxiliary machinery, 
inland water carriers of northern sec- 
tion of Eastern division of U. S., vene- 
tian blind, grain exchange, surgical in- 
dustry and trade, industrial laundering 
and cleaning, cotton garment; Nov. 28 

commercial stationery and office out- 
fitting, Great Lakes shipping, goldfish, 
dry color, shoe and leather finish polish, 
cement manufacturing, concrete pipe, 
light sewing; Nov. 29—sanitary milk 
bottle closure, mirror manufacturing; 
Dec. 2—fibre can and tube, optical 
wholesaling. 

Another hearing is on the program 
Two wecks ago Colonel Louis McHenry 
Howe, secretary to the President, who 
radiocasts trial balloons (and other re 
marks) on Sunday nights, told the peo- 
ple that invitations were going to be 
put up in post offices inviting everybody 
to send in complaints about profiteering 
and price-upping under Blue Eagles and 
NRA codes. General Johnson, return- 
ing from his Western tour, set Dec. 12 
as the date for hearing these complaints 
Many think the Colonel and the Gen 
eral have stirred up another Blue Eagle 
handful. But it ought to be interesting 


Consumer Credit 


Vashington weighs proposals fo 
Wasl t gl r Is for 
putting the government into the 
small-loan business. 


PLANS are being discussed in Washing 
ton for putting the government into the 
personal-loan business. Officers of the 
Morris Plan Bank, automobile and com- 
mercial credit institutions have been 
called to the capital, and studies of the 
bases of ‘loans on character alone’’ arc 
now being carried out. The idea is to 
make these loans, if the plan is. ap 
proved, to any person of good character 
who has a job and wants to spend, in 
advance of income, on permanent im 
provements of property, legitimate pur 
chases in keeping with his income, etc., 
the money to be repaid out of pledges 
of a portion of salary definitely allocated 
by the borrower. There would be no co- 
signers of the notes, and the investiga- 
tions of the would be carried 
through without cost to the borrower. 
The interest rate would be “‘low.”’ 

Proponents of the plan point out that 
there ts a great shortage of this type of 
credit and that, in the past, it has meant 
much to business. They argue that the 
safety of consumer credit is demonstrated 
by the fact that the losses of the Morris 
Plan banks and automobile and com- 
mercial credit companies are about 2% 
even now, and their bonds find a ready 
sale at extremely law rates. 

There is considerable active opposi- 
tion to the plan, particularly to conten- 
tions that the present 159% to 24% in- 


1 
risks 


terest rates could be cut by 


ment. Opponents say th 
alone make possible the n 
vestigation necessary. They 
that the collection of 
salary would put a high ad 
on employers, and feel that 
of collateral, and of infor: 
the outstanding bills and b 
of the borrower's family wo 
bine to make the propose i 
a risky business ‘A disguis 
a very thinly disguised o 
they describe it 

The proposal may not g 
serious consideration 
economic studies that have 
taken on it make it a matt 
and significance 


and 
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Milk Price Issue 


AAA, toeing the chain stores to it: 
milk price line, gets into argument 
with the paper bottle. 


AAA cracked 
on the chain stores and, ir 
the paper milk bottle wi 
A.&P. and American Stor 
plain this week why their li 
milk in the Philadelphia ; 
be revoked. Both ch 
with having cut the fixed 
under the Philadelphia milk s! 
ment of Aug. 25 
American Stores Co. is 
of the battle of 
Its explanation of pri 
the paper container 1s che 
than the glass bottle, tha 
in passing the savings on 
Proponents of the 
question the alibi, dispute 
A.&P. got into the argument by 
its competitor's price. Milk ts \ 
leader” to bring in customers 
The Philadelphia crisis also b 
the old debate over the spr id 
over-the-counter and doorst 
prices on milk. Dr. Clyde 
milk czar at AAA, holds that 
cient spread. The paper | 
people insist that they can har 


down (fr 


uns 


the pay 


sumer. 


quarts in a delivery car th 
take 250 in glass bottles an 
delivery being in bulk, this 1 
ing of 2¢ a quart 
Meanwhile, a 
Dr. E. W. Gaumitz, 
dairy section of AAA, ts to 
gestions invited from the co 
best plan for “systematic « 
justment” of the dairyit 
Consumer's Guide 
AAA Consumers’ Couns 
Howe, says this week tha 
now gets 34% of the pr 
sumer pays for milk, as cot 
31% in February and, al 
September of good old 1 
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FOR SLOW DRINKERS—This beer mug consists of an anodic aluminum cup 
mounted in a bakelite shell, insulated with Dry-Zero. It’s supposed to keep the 
contents cool to the last drop. Very light, it does not fatigue the elbow. 


Cigarette Fumings 


Manufacturers absorb floor and processing taxes to 
keep down prices for awhile, but retailers tremble 


between cuts and raises. 


First month's trial of the special taxes 
imposed for the benefit of tobacco 
growers indicates that the cigarette in- 
lustry was able to absorb its share with- 
mut serious damage. These levies went 
on Oct. 1. They deserve credit for part 
of the sensational rise in cigarette con- 
mption registered by government tax 
igures for that month. The increase 
over October, 1932, was 825 millions, 
the total reaching 9,176 millions. 
Tax Maneuver 
Actually, this does not mean that 
mokers relaxed their spendings to in- 
dulge in so many extra smokes. The 
bulge measures, partly, the influence of 
the tax on distribution. Jobbers and 
tailers eschewed buying in September 
cause they did not want to be caught 
th large stocks on which they would 
to pay the federal floor tax of 
686 per thousand. After crossing 
the deadline, all the manufacturers re- 
“eved customers’ fears by paying the 
“oor tax or the processing tax (amount- 
ing to between 12¢ and 14¢ per thou- 
') without raising prices. This un- 
ed backed-up orders and restored 
il flow. 
rette astrologers maintain that 
a definite upward trend in smok- 
ptember figures showed a jump 


r 
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of 216} millions over the previous year. 
But from the actual increase in cigarette 
puffings must be subtracted the results 
of a scare sales campaign engineered by 
wily jobbers. 

These middlemen operate on a paper- 
thin margin. Prospects of having to 
pay the floor tax made many see red 
ink. In New York, particularly, a sales- 
man would rush into a retail store and 
address the buyer in a whisper calcu- 
lated to carry authority. 

“There is a price rise coming. You'd 
better protect yourself by stocking up 
at present quotations.” 

A lot of retailers bit and had to meet 
the floor tax, which is applicable to 
stocks in excess of 30-day supplies. 
Much of the overbuying was turned 
back on the jobber, but his was the last 
laugh since the floor impost was defi- 
nitely saddled on the retailer and re- 
turns could be unloaded before another 
tax date rolled around. 

This maneuver of the jobber prob- 
ably originated the rumors regarding 
price-raising that still persist. Retailers 
would like to hike prices but a murder 
ous competitive situation still forces 
them to battle to prevent further cuts 
The Great A. & P. Tea Co., which usu- 
ally establishes the lower limit for re- 


tailers, has lifted its eves 


forward a littk Recently it init 
price rise. In New Jersey and t 
York City district quotation 
brands (Lucky Strike, Camel 
field, Old Gold) were 

li¢ a pack or 2 for 2i¢ 

In another quarter a p 
threatened to flare into a free 
Throughout the Metropolitan 
cigar chains have been selling tl 
leaders at 12¢ a pack, 2 for 23¢ 
pendent competition usually 1s 
pack, 2 for 25¢. But 
Street district was a rugged retailer wh 
took down the carving knife and sl 
his price to 10}¢ a pack A n 
Schulte store promptly employed 
retort dirty. It cut to 10¢ 

NRA Intervenes 

There was prospect of a city-wide 
war. A riot call to local NRA head 
quarters led to conferences. In a room 
thick with the vapors of their trade, the 
retailers first eased their emotions by 
belaboring each other with hurtful 
words, then reached a truce. Pending 
final solution, a minimum retail price 
was set at 12¢ a pack, 2 for 23¢, th 
established cigar chain quotation 

The Big 4 cigaretteers are humanly 
desirous of upping prices but are d 
terred for the present by two factors 
Manufacturers have agreed that if th« 
wholesale price of cigarettes is raised 
above $6 a thousand, the increase will 
only be enough to take care of greater 
raw materials cost and increased NRA 
expenses (BW'—Oct21'33). Secondly 
the big timers do not want to lift prices 
from their present lows until the dan 
gerous 10¢ brands (Paul Jones, Wings 
Twenty Grand, etc.) have been sub 
dued. 

A counter-attack against the ‘‘dimeys 
began last February (BW’—Feb22'33) 
when the per thousand wholesale price 
of Big 4 brands was cut from $6 to 
$5.50. With discounts off, net cost was 
$4.86. Jobbers and wholesalers claim 
that the scant margin between this cost 
price and what they get from retailers 
forces them to handle the business at a 
loss. 


down in the 


Working on 1 Mill 

As it works out, a package of stand 
ard brands costs the jobber 9.7¢. He 
sells it for from 9.8¢ to 10¢ The 
retailer marks it up to 12¢ or 13¢ 
What (asks the jobber tearfully) can 
you do with 1 mill gross profit? The 
jobber gets a better break from the 
10-centers; they cost him 8.4¢ and sell 
for 8.7¢. On the other hand the re 
tailer usually makes a gross profit on 
the latter brands of around 1.3¢—as 
against a 3¢ profit on standards of the 
Big 4. Which will explain why jobbers 
extol the ‘‘dimeys” while retailers play 
them down. 

Rumors of price raises by the Big 4 
appear inevitable on examination of the 
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minute tolerances in 
atc They receive $4.86 (net) for 1,000 
Uncle Sam takes a glutton 
a $3 excise tax, a 
tax for the 


manufacturer 


which they oper 


cigarettes 
ous bite out of this 
12¢ to 1l4¢ 
grower. That leaves the 
$1.72 to $1.74 for tobacco, factory costs, 
advertising, distributing, profits, 

ctc. Net receipts are 3¢ a package 

Big 4 Bear Down 

So far the Big 4 makers have 
sorbed the processing tax, beirfg com 
forted, no doubt by the reflection that 
it is a greater proportionate strain on the 
competing 10-centers. The latter must 
pay all expenses and extract a profit 
from a net of about $1.06 per thousand 
(That is, net price to wholesalers of 
$4.18 from which must be taken the 
government excise of $3 and the proc 
essing tax of, say, 12¢.) 

One factor that has enabled the 10 
centers to make profits has been adver- 
tising expenditures much smaller than 
those of higher-priced competitors. If 
the Big 4 continue to apply the pressure 
of present low prices, they probably will 


processing 
ctc., 


ab- 


shave many costs, especially advertising 
So far, makers of the “‘dimeys’’ have 
also absorbed the processing taxes into 
their old prices. One was astute enough 
to advertise the fact and gets his nam« 
in the papers. He was Wood F. Axton, 
head of Axton-Fisher, Louisville, maker 
of the popular 10-center, Twenty Grand, 
and the growing 15¢ specialty, Spuds 
In Kentucky he is, of innel 
Axton.” To his 
a manufacturer, th¢ 
renown as a salesman 
tions expert. He capitaliz 
against huge salaries (was he thinking 
of American Tobacco’'s pre sident, 
George Washington Hill?) by broadcast 
ing the fact that his wage was only $10,- 
000 a year. He also pointed out (was he 
thinking about good-will in the farm 
areas?) that our tobacco manufacturers 
earned $148 millions, net, in 1931, and 
only paid the growers $69 millions. 
The Cunnel’s aptitude in the sales 
ficld is not surprising when you examine 
his record. He began as a grocery sales- 
man. Somebody gave him a collection 
of run-down cigarette machinery as pay- 
ment for a debt. On this he started 
production and has been at it ever since. 


course, °‘¢ 
sensational success as 
Cunnel has earned 
and public rela 


1 the revolt 


Unlucky Strike 


Detroit cigarette maker, sued by 
American Tobacco, counters with 
challenge that the company prove 
its advertising statements. 


a demand for 
Strikes, Ameri 
Out in 


IN cigar store vernacular 
“Luckies” means Lucky 
can Tobacco’s famous cigarette. 
Detroit, Theodore Rogvoy, for reasons 
best known to himself and his maker, 
started the manufacture of a cigarette 
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labeled ‘‘Luckies’’ and claimed a copy 
right on the name. American Tobacco 
came down on Mr. Rogvoy with all the 
might of its legal department. Suit was 
brought to prevent the manufacture of 
his Luckies. A restraining order out- 
laws their sale during the trial 
American Tobacco avers that 
word Luckies appears on its packages, 
and in its advertising, that it has become 
a common trademark and is ac- 
cepted by the public as such. These 
things Mr. Rogvoy cannot dispute. But 
he counters with the claim that a com- 
plainant must come into an equity court 
with clean hands, otherwise it has no 
He charges that American 


de- 


the 


law 


standing 
Tobacco’s advertising indicates a 
liberate and studied attempt to deceive 
the public.” Advertising statements are 
cited and proof of them demanded. 
The defense raises the interesting law 
point as to whether an advertiser must 
prove claims made in regard to his 
product if he is challenged to do so in 
a court of equity 


Furniture Sales 


Prices held at mid-season furni- 
ture show and manufacturers see 
promise of quick pickup. 


THE mid-season furniture market at 
Chicago didn’t bring much in the way 


of new orders, but the price structure 


THOSE 


individually sprung wheels are an 


INDEPENDENT WHEELS—General 
old 


held. Manufacturers wer 
Dealers who held back in 
of a break in prices were 
Some came into the mark 
end of the showing. Man 
lieve that more buying 
before the midwinter show 
for early in January. Th 
August sales left many retai 
stocks seriously depleted 
spite the September and Oct 
prospects or even an aver 
will call for replenishing or 
Employment Pickup 
The furniture industry has 
siderable recovery this year 
to the National Associati 
ture Manufacturers, employr 
from around 75,000 at the 
April to 120,000 on Oct. 1 
possibly 10,000 have been dr 
it would require only a n 
pickup to step up production 
Market conditions, likewis« 
improved. At the summer s 
niture and allied industries 
situation prevailed with many 


turers unable to make deli 


days and unwilling to take a 
ders excepting at “‘prevailit 
date of shipments.” 

ers are in a 

or in the near future 
they are less inclined to sell 
rial and are keeping 
on increases in labor and 


due to NRA codes 


loss 


them 
car, at Ul 


calls 


This 


Motors 


story abroad. 


show, illustrates one of the many means of gaining independent acti 
front wheels—and a better ride for the back seat drivers. 
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Waiting for Cars 


Automobile manufacturers sell more than they make; 
attention turns to new models. Ford will take his big 


show on the road. 


BILE makers find themselves in 
od year-end position. October 
imated at 133,000 were only 
ider the September total, and 
in double the same month of 
Almost every maker sold more 
1 were built, with the result that 
ks are unusually low, an actual 

existing in certain models. 
manufacturers and _ dealers, 
e, are ready for the new models. 
turers are bending every effort 
up for time lost in the die 
nd the changeover to new spring- 
tems, but volume production will 
reached in time to boost low 

ember totals. 
General Motors beat the gun on the 
eel changes, breaking precedent by 
talking about new models before the 
formal announcement. All GM 1934 
lels will feature the independent 
front wheel suspension. Other makers, 
notably Chrysler, have been working on 
adividual suspension, will include it in 
new models, but General Motors has 
stolen the show. 

Ford, as suspected, will bring his 
ectacularly successful Detroit exposi- 
n to New York and Chicago, playing 
the big towns just ahead of the regular 
automobile shows sponsored by the Na- 
tional Automobile Chamber of Com- 


Traveling Show 

Billed as “a national exposition pic- 
turing the part science and industry have 
played in the advances achieved in mo- 
tor car development since the advent of 
the first horseless carriage,” called the 
Ford Exposition of Progress,’ the De- 
troit show celebrated the founding of 

‘ord Motor Co. in 1903. 

The evil-minded pointed out the Chi- 
cago Century of Progress and the simi- 
arity of names. Ford, the story goes, 
lid not choose to run at the Fair, and 
watched his rivals operate the assembly 
une and the testing track at what turned 
ut to be a successful pageant. 
_ Whatever the reason for it, Ford's 
big Show turned out to be a huge suc- 
‘eS in its own right. A million and a 
uarter people crowded into Convention 
Hall in 12 days to see how automobiles 
“¢ mace. Ford and his 175 suppliers 

ton a good act with the welding of 

ies, machining of parts, weaving of 
orics, manufacturing of wheels and 
Even competitors conceded 
pethaps the finest industrial 
ler one roof. 

. 9, a month before the New 


sor S. 
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York automobile show opens, Ford's 
show will open at the Port Authority 
Building, where 5 acres of floor space 
have been engaged. Two trains will be 
needed to move the exhibits from De- 
troit. As in Detroit, action will be the 
theme—action and free admission. 

Significantly, the N.A.C.C. shows will 
feature more action in displays than has 
been the custom. There being many 
makes, instead of one, the noisier spec 
tacles will be forbidden, as usual. There 
will be no actual manufacturing, but 
there will be plenty of action on cut- 
away chassis in operation, precision ma- 
chinery, demonstrations of processes. 
To “even out the attendance,” the day 
admission charge will be cut from 75¢ 
to 50¢. 


Detroit Lost Strike 


Tool and die makers, repulse cost 
Motor City plenty. 


SALES MANAGER WILLIAM GREEN of 
the American Federation of Labor paid 
a visit to Detroit on Nov. 24, made an 
address on the automobile code, con- 
ferred with his lieutenants on plans for 
consolidating the gains made by the 
newly-chartered Automobile Workers 
Union which claims a rapidly swelling 
membership in automotive ranks, has 
formed some 20 locals in various south- 
ern Michigan plants. 

But the first labor skirmish in the 
Motor City under the New Deal, the 
tool and die strike, fomented by the 
more radical members of the Mechanics 
Educational Society, had just ended with 
the strikers decidedly on the short end 
of the collective bargaining. The 
A. F. of L. didn’t support them but 
must share in the setback to labor. 

The M.E.S. won a lone point: that 
in rehiring men, employers would not 
discriminate against strikers. Other- 
wise, their score was zero. Wages 
were set at the same scale as previous 
to the strike, whereas a 25% increase 
had been demanded. The society was 
recognized in only one or two small 
independent shops, by none of the auto- 
mobile manufacturers or large tool and 
die shops. Hours were limited, it is 
true, but no more than they were sched- 
uled to be under the tool and die indus- 
try’s code. 

In the collective bargaining with the 
strikers, mandatory under the NRA, 
employers won a point. They insisted 


they would not receiv: 
less they were sure it re 
own employces 
cases, the strike committ 
i employees, 1 outsick 
the M.E.S 

Among reasons tor the 
(1) Public oy 
strikers’ stat 


ure: inion 
pressed by the 
grievances; (2) its leaders we: 
perienced; (3) it failed to 

support of production workers 
didn't draw 
shops of automobile tactories (>) 
many good die makers, unen 


were available to fill vacated jobs 


out enough men fron 

a 
plove } 
(6) 
work could be farmed out too easily to 
shops all over the Eastern half of tl 
United States not affected by the strik 

So Detroit lost, too. Some $10 m 
lions of tool and die 
outside Michigan instead of being 
in Detroit shops. Many small shops 
already close to the financial brink, wer 
shoved closer to the edge through the 
loss of contracts. Thousands of tool 
and die workers, facing their peak sea 
son, are going through it without jobs, 
some on the welfare list. And, 
the beginning of the strike, many D« 
troit retail experienced a 
decline in trade. 

Finally, the automobile manufacturers 
lost valuable time in getting out new 
models. They gained in increased cer 
tainty that the threat of a production 
line strike was a false alarm 


was sent 
} 


Gone 


work 


with 


stores 


Oil 
Postponement of price-fixing may 
be permanent. 


OPPONENTS of price-fixing in the petro 
leum industry seem likely to win by 
postponement. Hearings on the con 
troversial question have been put over 
from week to weck, the latest postpon« 
ment moving the date from Nov. 20 to 
Dec. 5, which is past the original effec 
tive date of the price-fixing order. As a 
consequence, Secretary Ickes has post 
poned the effective date to Jan. 1, 
1934, “subject to further extension.” 

Opposition has risen steadily in the 
many wecks since the Planning and Co 
ordination Committee recommended the 
principle and set the first schedule. Last 
Monday, as hearings were about to be 
gin, the anti-fixers succeeded in con 
vincing the Planning Committee that 
the whole matter should be put off 
until the production control and mar- 
keting features of the code had had a 
fair trial. The committee will take 15 
days to consider the proposals of the 
opponents of price-fixing; then, if a 
definite plan can be worked out, public 
hearings will be postponed another 90 
days. 

The industry hopes this will be 











The various 
many ques- 


permanent postponement 
factions do not see alike on 
tions, but they are generally agreed that 
quarreling should be done in private. 
It the hearings had been held, the in 
dustry would have split into two camps 

and the government, in the person of 
the Oil Administrator, would have 
stepped in and taken over, as govern- 
ments have a way of doing when an 
industry can’t make up its own mind 

As mentioned before in these pages, 
there is nothing mandatory in the mat- 
ter of price fixing. The Administrator 
can invoke it or not as he sees fit. If 
by withholding it he can gain the more 
active cooperation of important elk 
ments of the industry in the enforce 
ment of its code, if by such cooperation 
trom within it becomes possible to wipe 
out overproduction, bootlegging, cut 
throat marketing, then the policing of 
prices may not be necessary 

To further this end, Ickes announces 
a strict enforcement of the code, using 
every resource of the department. He 
an expert legal division of 


has set up 
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the Petroleum Administrative Board to 
prosecute in the courts; an investigating 
division under Glavis collaborating with 
the Department of Justice. Six special 
assistants to the Attorney-General have 
been appointed, and 10 men have been 
added to the regular legal staff. 

At the wells, at the refineries, and at 
the gasoline pumps, control is being 
tightened to stop the running and selling 
of illegally produced oil. Strict enforce- 
ment of the marketing section is due. 

With price-fixing decently closeted 
for the time being, another skeleton in 
the industry's past is rattling again 
Pipe lines, bones of contention between 
big and little companies, are once again 
accused of being an evil influericé. 
Again, their owners are insisting that 
pipe lines are refinery adjuncts, not 
common carriers. Again, the govera 
ment is “about to investigate” them. 

Like price-fixing, pipe line investiga- 
tion may turn out to be mainly Admin- 
istrative strategy. Both are fine buga- 
boos for frightening the recalcitrant 
into compliance. 


New Steel, New Stock 


Barium Steel Corp.’s 9,000-word prospectus is the first 
industrial issue under the Securities Act. 


New York was interested this week in 
the first industrial offering under the 
new Act—barring distilleries 
and breweries. The Barium Steel Corp 
offered 5,000 shares of Class A 
vertible common stock at $45 through 
J. A. Sisto. The prospectus ran 9,000 
words. It was reprinted entire in the 
New York Times at an estimated cost 
of $1,200, which is 24¢ a share 

Those who had the patience (and the 
eyesight) to wade through 4 columns 
of agate type got a kick out of it. Set 
forth were the profit to the underwriters, 
the compensation to the organizers, 
claborate balance sheets, and a wealth 
of detail concerning the company, its 
hopes, plans, and prospects 

Prospects and Objectives 

Barium Steel Corp. has 3 objectives 
It will make alloy steels; it will sell 
barium compounds to other steel mak 
ers; it will sell or license a new pat- 
ented open-hearth furnace which it as- 
serts is the first open-hearth furnace that 
will produce the heats necessary to turn 
out alloy steels, at a great saving under 
electric furnaces, and the first which can 
utilize stainless steel scrap 

Dr. Rentschler, quoted in the adver 
tisement, says the big saving in time is 
accomplished by the design of the fur- 
nace, a recent modification of the Boss- 
hardt furnace used by a dozen Euro- 
pean manufacturers and patented in 
Germany and the United States. By 


Securities 


con- 
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means of a directed flame from ‘gas 
generators at each end of the furnace, 
and the usual pre-heating of gas in 
regenerative chambers, a blow-torch 
action is obtained upon the metal. Th« 
flame also produces the equivalent of a 
controlled atmosphere and in that way 
avoids the high oxidation of the stain- 
less scrap that would take 
place in such rapid melting 

Barium is used in two ways, to reduce 
the carbon content and as a fluxing 
medium, running off in the slag with 
the non-metallic constituents. Experts 
in stainless steels have not heard much 
of the process and some of them are 
critical; they believe the effort to buy 
much stainless scrap from fabricators of 
stainless will immediately raise the pric® 
in this very thin market to an extent 
where only a superlative process could 
show much saving. They admit that 
flame direction is good to a certaifl, 
point, but it does not exclude oxygen 
completely nor altogether prevent burn- 
ing up the scrap. Complete control of 
atmospheres would be too expensive. 
They doubt whether any open hearth 
design could greatly improve on the 
present average of one heat every 8 
hours. Dr. Rentschler says a complete 
demonstration was made at Canton a 
year ago. The company will probably 
start completing the furnaces in Canton 
next week and hopes to begin opera- 
tions around the first of the year. 


otherwise 





Bond Notes 


Wall Street infers the 


: pull 
no longer looks like a st: 


+ pull, 


ONE of the spectacular 
help Mr. Hoover check 
was the American Secu 
Corp., a blind pool organi: 


the leading New York | 


1932, to buy high-grade 
long pull.” That pool is 1 
stages of liquidation, hay 
80% of its $35-million 
At the time the pool 
ized bankers stressed the poi 
chases were being made on 
basis for profit only. Liquidat 
pool has been interpreted by 
Wall Street as indicating tl 
sponsors no longer see a pr 
pull investments in high 
The 500,000 American ¢ 
eign bonds, of which $2,‘ 
are in default, find some pr 
announcement that the A 
eign Bond Holders Protectir 
tee will be organized and f 
within a few days. This is 
which met at the invitation of 1 
dent with the Department of S 
Treasury more than a month 
prompt action was | 
official substitute for the 
corporation authorized by the S 
Act and abandoned becaus 
Department feared foreign g 
might be offended by such 
tion. The committee will not 
deposit of foreign bonds for 
ent, but will negotiate with for 
ernments and corporations for 
tion of service on defaulted s 
Argentine Conversion 
The Argentine governmer 
unexpected success in the conv« 
its internal debt into new 5‘ 
The process will materially 
the national financial structure 
to balance the budget, but off 
mediate promise to American « 
credits and balances in the A 
Such creditors are generally 
the offer of the Argentin 
to borrow the money either for 
at 2% or for 20 years at 4° 
The Federal Reserve Board 
ing an unofficial explanation 
cently dwindling purchases ot 
ment bonds, pointed out that 
the function of the Reserve 
maintain quotations for 
bonds, but that its purchases 
ments should be dictated by cr 
and requirements. That is p: 
notion held by those who ! 
Federal Reserve System, but 
tary of the Treasury sinc 
failed to adjust the disco 
maneuver open market ope: 
to maintain bond quotatio 
to financing operations of t 


promis 
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Oris does more than build the world's 
finest and most modern elevators; it offers 
a maintenance service for keeping them at 
their high efficiency, safety and comfort 

Otis maintenance is not the work of one 
man or two men but of an organization 
of men. Normally, highly trained elevator 
examiners do the routine work of cleva 
tor up-keep and care. But when something 


out of the ordinary comes up, they im- 





mediately call in the supervisors. And back 
n of the supervisors are the maintenance 
experts and planners. And back of the 
maintenance experts are the elevator engi- 
neers. All have a hand in the care of cleva- 


tors in the run of a year. All give their best 


to keep an installation free from shut- 


downs, provide maximum safety, guarantee 
operating economy. 

Otis elevator maintenance is available 
at a flat, yearly rate. Otis Elevator Com- 
pany—offices in the principal cities of 
the world, or at 260 Eleventh Avenue, 


New York City. 
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NIRA SCOREBOARD 


Industry codes that have been made effective through the President’s signatur: 


(Continued from Business Week, November 18, 1933) 


84. Buffing and Polishing Composition 

By Buffing and Polishing Composition Manu- 
facturers Associauon. Maximum hiours: 40 a 
week. Minimum Wages: 40c. on hour; for 
light and repetitive work, 32'2c. an our; 
learners, 80% of minimum; other employees, 
$15 a week. Prohibits wage reductions 
office workers because of shorter hours. 
vides equitable adjustment for others. 
to get equal pay for equal work. No reclassifica- 
tion of functions. Other Important Provisions: 
Provides for a Code Authority, for regular re- 
ports on operations, for standard terms of sale 
and cash payments. Provides for clause in con- 
tracts permitting increases or decreases in specified 
prices, caused by new federal legislation. Pro- 
vides for uniform accounting and cost-finding sys- 
tem. Bars sales below cost. 


85. Buff and Polishing Wheel Industry 


By Buff and Polishing Wheel Manufacturers 
Association. Maximum Hours: 40 a week. 
Minimum Wages: 40c. an hour; for light and 
repetitive work, 324/2c. an hour; learners, 80% of 
minimum; all others, $15 a week. Prohibits wage 
reductions for office workers and reclassification 
of functions. Wages above minimum to be equi- 
tably readjusted. Other Important Provisions: 
Provides for a Code Authority. Specifies stand- 
ard terms of sale and cash discounts, a clause in 
each contract providing for increases and de- 
creases of prices due to new federal legislation. 
Provides that ‘‘no member of the industry shall 
sell to its own jobbers or distributors for resale 
until such jobbers or distributors have agreed to 
maintain the manufacturer's published rices. 
. . Provides for uniform accounting and cost- 
finding system. Prohibits sales below cost. Pro- 
vides for a modified o price plan, and 
rohibits sales at less ton published prices. 

rovides for equitable adjustment of existing 
contracts. 


86. Business Furniture, Storage Equipment, 
and Filing Supply Industry 

Jointly sponsored by several trade associations 
as ‘‘a federated code of fair competition for the 
industry.’"" Maximum Hours: 40 a week (48 a 
week allowed for 6-week period in any 6 months). 
Minimum Wages: Men, 40c. an hour. Women, 
40c. for steel office furniture, shelving and locker 
divisions, 35c. for visible filing division; equal 
pay for equal work. Learners (must not exceed 
5% of total number employed) 80% of minimum. 
Other wages to be equitably readjusted. Office 
workers from $15 a week in cities over 500,000 to 
$14 a week in cities under 250,000. Other 
Important Provisions: Basic code divides indus- 
try into 4 divisions, each subject to special pro- 
visions appended to main code as exhibits. Main 
code — for National Emergency Committee, 
periodical reports on wages, hours, production, 
shipments, sales, stocks, prices, and other data. 
Sets up Planning and Classification Board for 
each division. Exhibits applying to the several 
divisions cover specific fair crade practices, in- 
cluding modified open price plan, terms of sale 
and cash discounts to various classes of purchasers, 
published valuations of allowances for trade-in 
materials, etc. 


87. 
By 


Funeral Supplies 

Embalming Chemical Manufacturers Asso- 
ciation, Metal Burial Vault Manufacturers Asso- 
ciation, Casket Hardware Manufacturers Service 
Bureau, and the Casket Manufacturers Association 
of America. Maximum Hours; 40 a week, with 
a tolerance of 5% excess, permitted for a maxi- 
mum of 20% of all employees. Minimum Wages: 
Men, 40c. an hour in the North, 30c. an hour 
in the South. Women, 30c. an hour; equal pay 
for equal work. Prohibits reductions below June 
16, 1933, rates and ‘‘deductions for pensions, 
group insurance, stock selling plans, or other 
projects involving employee participation, except 
with express and voluntary consent of employees.’ 
Other Important Provisions: Establishes 5 com- 
modity divisions and 13 geographical divisions. 
Provides for a Code Authority and _ statistical 
reports on the basis of uniform accounting. Bars 
sales below cost as determined by approved cost 
accounting system. Provides terms of sale and 
cash discounts, and open price plan. Prohibits 
selling ‘‘in a market or trade area other than that 
in which the seller is usually normally engaged 
at prices lower than the price at which such prod- 
ucts are customarily sold or offered for sale in 
the seller's normal market.’ Prohibits design 
piracy, imitation of designs, consignments except- 


Numbers used are Business Week numbers, 


ing under special contract. Provides for adjust- 


ment of existing contracts. 


88. Leather and Woolen Knit Glove In- 


dustry 

By National Association of 
Seagetoennees, Inc. Maximum Hours: 
to Dec. 1, 1933; thereafter, 40 a week. 
Wages: 32 an hour, with rates for skilled 
labor cauleably adjusted. Beginners 22'/c. an 
hour. Women to receive equal pay for equal 
work. Other Important Provisions: Elimination 
of 25% of home work within 6 months, 25% 
in second 6 months, survey of the situation at 
the end of first year; no additional home workers 
to be employed. Provides for a Code Authority, 
uniform cost and accounting system, certified re- 
ports on employment, production, orders, billings, 
stocks of finished and raw materials. Proposes 
to have glove importers comply with code pro- 
visions for reports. on consumption and stocks 
of raw materials, with trade practice provisions. 
Prohibits piracy of design, consignment excepting 
under contract, selling below cost. Reenforces 
protection of certain trade terms and use of 
‘Glovers Guild mark.’ 


Leather Glove 
44 a week 
Minimum 


89. Men’s Garter, Suspender and Belt 
Manufacturing 
Men's Garter, Suspender and Belt Manu- 
Association. Maximum Hours: 40 a 
Wages: 70c. an hour for cut- 
35c. am hour for others; 10% 
Apprentices 272c. an hour 
to June 1, 1934; thereafter, minimum wages. 
Prohibits reclassification. Other Important Pro- 
visions: Provides for Code Authority, periodical 
reports, uniform cost and accounting system. 
Home work must be reduced to 60% of present 
number by March 1, 1934, entirely eliminated by 


May 1, 1934. 


By 
facturers 
week. Minimum 
ters in men’s belts, 
less in the South. 


90. Office Equipment 

By Office Equipment 
Maximum Hours: 40 a week. 
Men, 40c. an hour. Women, 
July 15, 1929, basis with 35c. an hour minimum; 
equal pay for equal work. Other employees 
from $15 a week in cities of over 500,000 to 
$12 a week in towns of less than 2,500. Provides 
for equitable readjustment of other wages. 
Prohibits reductions and reclassification. Other 
Important Provisions: Provides for Code Admin- 
istrative Board and Code Executive Committee, 
for formulation of supplemental codes for vari- 
ous divisions of industry. 


Manufacturers Institute. 
Minimum W ages: 
35c. am hour, or 


91. Piano Manufacturing 

By the National Piano Manufacturers Associa- 
tion of America. Maximum Hours: 40 a week. 
Minimum Wages: Factory workers, 40c. an hour; 
learners, 80% of minimum; others $14 a week 
Office boys and girls, 80% of minimum. For 
women doing light work, 32c. an hour. Women 
get equal pay for equal work. Prohibits re- 
classification. Provides for equitable readjustment 
of all wages. Other Important Provisions: Pro- 
vides for Code Authority, periodical statements on 
employment, shipments, production, sales, stocks, 
prices, etc. Calls for equitable adjustment of 
contracts. 


92. Steck Exchange Firms 

By Association of Stock Exchange Firms. 
Maximum Hours: 40 a week; extreme maximum, 
44 hours a_ week averaged over 4-month period. 
Minimum Wages: From $16 a week in cities over 
2 million population to $14 a week in cities be- 
tween 2,500 and 250,000. In towns less than 

2,500, wages to be increased 20%, but not neces- 
sarily above $12 a week. Wages paid in branch 
offices governed by their location. ProhiBits 
decreases of wages. Other Important Provisions: 
Provides for Board of Administrators. 


93. Tey and Playthings Industry 

By Toy Manufacturers of the U.S.A., Inc. 
Maximum Hours: 40 a week. Minimum Wages: 
30c. an hour. Learners 80% of minimum. Women 
to receive equal pay for equal work. Reductions 
to be avoided. Equitable adjustment of all pay 
schedules provided. Other Important Provisions: 
Prohibits home work after January 1, 1934. Pro- 
vides for Code Authority. Divides industry into 
22 divisions. Calls for tiodical reports, for 
pricing on basis of costs determined by adequate 
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94. Washing and Ironing 
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Asbestos 
By the Asbestos Institute. 
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NOW— 
Donald’s HANDBOOK OF 





BUSINESS | 

ADMINISTRATION 

—plus a specially prepared | 
STUDY GUIDE 


—offered on easy terms of payment 
ERE is an idea and an offer that 
should interest every man who is 

determined to do something during the 
coming year to improve his ability as a 
business executive. With the Handbook 
of Business Administration, we will in- 
clude, free, a comprehensive study outline 
which shows the reader how to study the 
book to the best possible advantage and 
how to apply what he learns to the par- 
ticular job that he may be doing. In other 
words, we are giving, in effect, a complete 
home-study course in business administra- 
tion, but withouc any of the frills or the 
expense inevitably attached to the usual 





course written for home use. 


Donald’s HANDBOOK 


an encyclopedia of modern 
business policies and methods 


Donald’s Handbook gives knowledge of 
functions, principles, policies, problems and 
methods in all departments of business 
needed by men who want to direct as well 
as do. Trains you to plan, supervise and 
control. Prepared by practical authorities 
in all fields. Based on methods in actual 
use by leading concerns. Covers same 
ground as college courses. Gives the meat 
of several ordinary textbooks, in crisp, 
practical, handbook style. 





Free—STUDY GUIDE 


To help you get the most out of the Hand- 
book, we give you Study Guide, written by 
the editors of the Handbook, especially to 
go with it. Guide lays out complete course 
based on Handbook. Shows how to read 
it—how to apply it to your job—how to 
study special divisions or whole field of 
business management—how to train your- 
self in business facts that lead most surely | 
to advancement. 


10 days’ Free Examination 
Easy Terms 


Donald's Handbook of Admtnicteation, 
752 pages, 4%x7, flexib $7 
Study Outline free with the Mandbesk: 
Pay only $1.00 in 10 days and $2.00 
monthly for 3 months, or return the 
course, Send this coupon. 





ieGre- Hill Book Co., 
West 42d St.. New York 

Sena Donald's HANDBOOK OF BUSINESS ADMINIS- 
TRATION and STUDY GUIDE for 10 days’ examina- 
tion on approval. I will remit $1.00, plus few cents 
postage, in 10 days and $2.00 per month for 3 
months or return Handbook and Study Guide postpaid, 
at the end of ten days (We pay postage on orders 
accompanied by remittance of first installment.) 


Name 


Ine., 


ompany BW-11-25-33 
(Books sent on approval in U. 8. and Canada only.) 


| figures. 
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Foreign Trade Is Improving 


Imports are increasing more rapidly than expor 
rush to stock up before the dollar drops to ne 


We have been doing more business 
with foreign countries in the last few 
months. Especially, we have been buy- 
ing more abroad. 

Imports mounted steadily from $88 
millions in April to $155 millions in 
August, dropped off to $147 millions 
in September, but still looked a lot bet- 
ter than the $98 millions of imports 
reported in September of last year. 

Exports touched a high for the year 
in September at $160 millions. Only 
in August did the export total fail to 
make its steady increase over the previ- 
ous month. 

We bought more goods abroad in 
August than in any month since Octo- 
beg, 1931. Exports in September touched 
the highest level since December, 1931. 
Outstanding import gains were from 
Australia, New Zealand, British Malaya, 
the Philippines, China, Argentina, and 
Uruguay. Exports for the first 9 months 
of this year compared with the same 
period last year increased especially to 
Finland, Italy, Mexico, Argentina, Bra- 


| zil, Colombia, and South Africa. 


The encouraging foreign trade trend 
is evident in recent months compared 
with the same period last year: 

5. Exports 

(Millions of dollars) 
1932 
135 
132 


1933 
105 
114 

114 120 
107 144 
109 131 
ee 132 160 
U. S$. Imports 


127 


eee 
May 

June 

July 
August 
September 


88 
107 
122 


143 


April 
May 
June 
July 
August 155 
September 147 
There are new factors which must be 
remembered in studying current trade 
The value of the dollar has 
declined considerably in recent months, 
causing prices of various products to 
rise. In an ordinary year, exports 
usually show a seasonal increase in 
value of about 149% from August to 
September. This year the value of ex- 
ports in this period advanced nearly 
22%. Quantity exports have increased 
some, but a considerable part of the 
advance in both export and import 
values is due to higher dollar prices. 
Washington has made some special 
studies of the change in prices on 
various commodities important in the 
country’s foreign trade. Between March 
and September, for example, the aver- 
age unit value of imports of hides and 


112 
110 
79 
. 91 
98 


in the 
low 8, 


skins increased 30% 
crude rubber 105%, flay 
wool 79%, petroleum 7° 

Export prices showed 
markable gains. In the 
March to September—th 
value of meat products ; 
wheat 89%, apples 33° 
fruit 51%, unmanufactur 
cotton cloth 62%, coal 5°; 
and timber about 50% 

The rapid expansion i: 
contrary to the common]; 
that imports will declin 
crease, when a country 
rency to depreciate. T! 
probably correct but there 
immediately after a cur: 
from its former fixed value 
it reaches its new stabilized 
ing which the public w 
supply its needs abroad w! 
rency is still relatively near it 
These commitments, made 
for example, which are 
foreign exchange at 65¢ » 
in dollars which may be 
50¢ when the goods are del 

Exports, on the other 
momentarily retarded. For 
ing the currency of a count 
more rapidly than prices ris« 
their orders from day to day i 
that they can buy when tl! 
the most dollars in exchang 
own currency. Just now 
avowed plan of the goverr 
cheapen the dollar and raise | 
porters in other countries 
to delay purchases in this co 
they think the price rise is 
currency depreciation or unti 
lieve that the dollar is ; 
point of stabilization. The: 
reason to believe that heavy 
imports will continue to 
the October and November tf 
that a vast volume of ord 
placed in this country as so 
stabilization is attained. 


Canadian Banks 


Macmillan investigating commit 
tee recommends central hank for 
Canada, more attention to farm 


credits. 


“CANADA should establish 2 
immediately” ; and “the D 
ernment should cooperate ¥ 
incial governments in stu 
cial credit needs of the far 
are the high-lights of th« 


BUSINESS 





at of the commission which 
surveyed Canada’s banking 


Macmillan, of England, headed 
ssion. With him was another 
and 3 Canadians. To- 
traveled from coast to coast 
the banking needs of the Do 
facilities provided by the 
very efficient banks and their 
ches ihey completed their 
weeks ago. The report was 

ic last week 
y have specific suggestions for the 
ent of a central bank whose 
would be similar to those of 
of England or of the Federal 
sank. It should have a capital 


* in the 
" lows, 


f $5 millions. 
‘ht to issue notes. Profits, above 5% 
a 6%, should go to the government 
ld be the government bank. It 
ntrate the gold holdings of 

Central Bank Demand 
tation for a central bank has come 
from the agricultural prov- 
» claim that they have not 
treatment from the chartered 
banks The investigating 
evidently felt there was 
demands for it stated 
should make a 


fant 


the 
at Canada 
of the 
demands of 


short and interme- 
farmers A 
lit policy might be directed 


. central bank. 


Commercial banks 
t fit their supervision to the special 
ls of the communities they servé 
nake their directors more repre 
of the various interests 
was praise for the present sys 
So far as the ordinary functions 
concerned, the Canadian banks give 
mirable evidence of security, efficiency 
1 convenience.” 

The London Economist, studying the 
ssibility of a central bank in Canada, 

ide some interesting observations: 
The movement for a central bank in 
la has a twofold origin. Like the 
tion for a State Bank in South 
ca, it is essentially an inflationist 
vement—inflation by a public insti- 
ion which will compete with, and 
s supplant, the chartered banks. 
t the more sophisticated, the demand 
ta central bank finds its justification 
the present chaotic regulation of the 
Ss te issue, which reflects the entire ab- 
7 nce of anything like a monetary pol- 
commit- iy, as distinct from a banking policy. 
bank for It is well not to overestimate the 
to farm power which a central bank would have 
0 Canada. The local money market is 
‘00 limited in extent and not attractive 


nough t¢ 


gh to foreign financiers for a cen- 
bank interest policy to be able to 
ef tively with some short-term 

thculties which might arise. An inter- 

- * policy directed to maintaining a gold 

ort to te idard, or alternatively to keeping in- 


u 
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It should have the sole 


ternal money stable, of 


whatever other reasonable 


incomes 
aim might 
adopted in place of the present aimless 
ness, should certainly have a fair chanc 
provided therc 
disturbances such as a crop failure or 
Wall Street boom. In either of 
cases, a central bank might find 
comparatively helpless, unless it held an 
adequate reserve of foreign exchange 


or an exceptional reserve of gold 


of succeeding were ni 


\ 
thnos« 


itself 


Century and 1 Year 


Chicago decides to reopen Fair 
next June; many want space. 
NINE months ago, 


garded as foolish for spending millions 
‘stress in 


Chicago was fe 
of good money in times of 
order that its Century of Progress might 
open on scheduled time 

One month ago, the 
President Roosevelt down, begged that 
the fair be held again next year, be 
cause its important influence on national 
recovery admitted. This 
now granted. The fair will 
June 1, 1934, “bigger and better 

Some 80% of the exhibitors hav: 
promised to return; 25% have 1 
quested additional 
states, and corporations which hesitate 
to participate this year are asking for 
the privilege of participating in 1934 

A 5 million attendance will be 
needed to mect expenses, 8 
more to retire all This year 
the attendance was well over 22 millior 

On what do people thei: 
money when they attend a world’s fai: 
and how much do they spend? The 
answers are “on anything” and “$1.17 
apiece, exclusive of admissions.” 

Up to Oct. 31, the original closing 
date, 21,714,334 persons had paid ad 
missions. They spent $35 millions 

Concession Profits 

The company operating 40 han 
burger stands and 6 grills took in 
$1,685,903. The beer gardens took in 
more than $3 millions. Stands within 
the grounds sold $1,332,834 worth of 
guide books and souvenirs. The Sky 
Ride took $750,000, while $250,000 
was spent to be pushed around in a 
rickshaw or roller chair. Mr. Ripley, 
believe it or not, took in $538,685.03 

A combination of Sally Rand, peep 
shows, and what not brought $1,465, 
571 to Paris, Inc., and its concessions 
in the Streets of Paris. Incidentally 
many a Frenchman walked out weeping 
and enraged. Belgian Village, ex 
clusive of its subconcessions, took in 
$637,294.81 

Weight guessing scales cost visitors 
a pretty penny $167,485.63. Grey 
hound Bus Corporation, operating en- 
tirely within the grounds, 
$1,577,041.93 
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THE BREWER OF BEER 
has one thing in common with the maker 
of nearly every other product you eat, 
drink or use. The richest, finest-flavored 
heer depends on exact control of tem 
perature, just as does the best of a 


produc t. 


Tavlor Indicating, Recording and Reg- 
ulating instruments have long supplied 
the accurate control industry has needed. 
Today, however, with the greater im 
portance of producing a uniformly high 
quality product with even greater effi 
ciency and at lower cost, Taylor presents 


a Special Service. 


This Service includes a plant survey 
and recommendations for the most accu 
rate, modern and completely coordinated 
control system needed. It is for all plants 
It can lead to large savings and increased 
profits from faster-selling merchandise. 
A Taylor Representative 
facts. His visit costs nothing. Ask for him 


will give the 


through Taylor Instrument Companies, 


Rochester, N. Y. 
SM 


eel 


TY 


indicating Recording + Controlling 
TEMPERATURE end PRESSURE INSTRUMENTS 
The name Taylor now identifies our complete 
line of products including Tycos instruments. 














Soviet Trade Terms 


Washington reiterates an Amtorg warning to American 
exporters. Trend of thinking on credit is toward special 
corporation with RFC financial backing. 


PRESIDENT ROOSEVELT and Mr. Litvi- 
nov were still gazing reflectively at 
their signatures on the new recognition 
act when ambitious salesmen began to 
fine up in the reception rooms at the 
Amtorg Trading Corp. in New York 
waiting to sell “these Russians” every- 
thing ions suspenders to truck fleets. 

Russian experts “close to the crowd 
in Moscow” were no more tardy in get- 
ting their mames before unsuspecting 
exporters as “the one person who can 
get you in on the new Soviet orders.” 

The Amtorg officials were able to 
handle the salesmen tactfully but 
swiftly. Not all exporters were as well 
prepared to meet the smooth talk of 
the so-called experts. It was for this 
group that J. Anthony Marcus, Russian 
authority of the AAA, drew up a code 
of procedure to be followed in cultivat- 
ing the Soviet market. 

“Beware of the man with the ‘inside 
track.” There is none. 

“No high pressure salesmanship, no 
graft payments, no big entertainment 
allowance. High pressure does not go. 
The Soviet allows no graft, and there 
isn’t any for it costs a man more than 
his job. There is no entertainment cost 
because Russian officials will not accept 
it. They entertain you, but you cannot 
repay in kind. There might be suspi- 
cion attached to acceptance. 

How to Sell Russia 

“Three things will sell goods in 
Russia; merit, price, credit terms. 

“Salesmanship will consist in getting 
the Soviet officials to specify your 
product. It will be worth while to send 
salesmen for this purpose. Consult the 
officials at Amtorg before sending your 
man to Russia. They may advise that 
he take your product to Russia for 
demonstration. Elaborate showrooms 
are umnecessary. The Soviets’ will 
usually provide a place to show your 
wares. Or they may advise that you 
offer your goods for inspection in this 
country. Certainly, the final orders 
will be placed through the Sovict trade 
representatives in the United States” 

Those manufacturers and exporters 
already familiar with these fundamentals 
of Soviet business devoted their atten- 
tion to speculation over probable trade 
terms which will be negotiated by 
Soviet and United States officials and 
announced in the near future. 

Details of credit arrangements occupy 
major interest. If the United States fol- 
lows the method common in most Euro- 


22 


pean countries, it would establish a gov- 
ernment export credit guarantee fund. 
The British have had such a fund for 
years and when the Soviet business came 
along, simply allowed the fund to be 
used to cover exports to that country. 
Italy and Germany have followed a 
similar scheme. France has consistently 
refused to give government backing to 
Soviet business though it is believed a 
new trade agreement now being nego- 
tiated may provide for it. 

Under the government credit guaran- 
tee plans in most European countries, 
an exporter is able to secure a govern- 
ment guarantee for payment on from 
60% to 75% of the total order sold 
abroad. This virtually covers the risk to 
the manufacturer, for the remainder of 
the bill is usually profit. 

Germany and Italy have granted the 
longest credits to the Sovicts—up to 
44 years—but the average in Europe 
run from 24 to 30 months. In many 
cases in Europe, no cash is demanded 
until a year after delivery. Notes of the 
Soviet trade delegation in the country 
where the orders are placed are ordi- 
narily given to cover payments due, the 
notes falling due each 3 months to ma- 
turity. Despite the fact that the Soviets 
have never failed to meet these pay- 
ments when due, these notes have ordi- 
narily sold on the bootleg market at a 
discount of about 30%. It was reported 
in London that the discount dropped 
from 30% to about 12% on the day 
that President Roosevelt announced that 
he had invited Mr. Litvinov to Wash- 
ington to consider recognition. Total 
outstanding credit obligations of the 
Soviets were estimated by authorities this 
week not to exceed $300 millions, about 
$22 millions of which mature in the 
United States. 

Direct Loan Unlikely 

A second possible method of financing 
export trade to Russia, and the least 
likely, is an outright loan to the Soviets 
which might be used to pay for pur- 
chases of materials in the United States. 

A third method of financing Soviet 
orders is through RFC credits similar 
to the $4 million credit granted last 
summer to finance the sale of American 
cotton. Another such credit could prob- 
ably be arranged if the RFC is willing 
to agree to the sale of the cotton at a 
reasonable rate and if the credit is al- 
lowed to run for at least 5 years. 

As in the past, certain manufacturers 
may be able to finance their own sales, 


AMBASSADOR—William | 
smilingly receives congratul 
his appointment as Amba 
Russia, the first in 16 years. 


especially now that normal tr 
nels will be established and 
have recourse to the courts in 
culties arise. There is a growir 
however, who believe that the 
likely to be settled upon as n 
able to Soviets and Americans 
combination of the third an 
methods—the forming of a « 
to handle all sales to the Sovic 
would receive RFC financial 
selling shares to the RFC. It 
out that under the Edge A 
corporation with a capital of 
lions could finance $100 1 
credit on foreign trade. Ind 
the government alike are inte: 
such a proposition. Once est 
would probably grant credit t 
lar to those which have been 
Europe, but without the f 
government guarantee. 

Until the final terms of 
agreement are reached it is 1 
that Soviet orders placed in t 
will jump much above the $! 
month they have averaged 
time. In anticipation of an eat 
sion of business, however, | 
trade groups are already in t 
from Russia inv estigating A: 
chine equipment, studying s! 
ods, factory management. 1! 
sent especially the oil, radio, a 
aviation, and machine tool 
More groups are expected ear! 

Volume of potential busi: 
a question. Orders for ma 
likely to bulk largest—may 
as $100 millions next year 
rangements with the RF« 
the sale of agricultural su: 
still problematic, might eas 
$25 millions. 


BUSINESS wee 








Business Abroad 


Pound climbs; London supports the franc; Europe ex- 
pects continuation of Roosevelt’s gold policy. Warsaw- 
Berlin rapprochement eases tension in Europe, increases 
hopes for new Franco-German discussions. Europeans 
expect big Soviet orders to go to United States. 
Euro gold, possibly all th 
pe which is twi 
nN News Bureau (Cable)— 
n the jolt of Dr. Sprague’s 


n shook Europe's conviction 
program is 


under the gold 


retically, will depreciate the dollar 
5$0¢, and push the pound to about 
$6.30. Unless Washington shifts its 
policy radically and dollars are 
likely to move rather quick! pt 
ent levels, around 60¢ in both Paris an 
London, to the ultimate 50¢ level 
Official London, while it admit 
there is a vast influx of refugee cay 
from both the United States and 
Continent, refuses to admit in 
thing like $2 billions of flight capit 
has sought sanctuary in the city withit 
the last few months. Bankers. in fac 
estimate that no more than S|! mil 
lions of American capital has come in 
the recent inrush. There is beginning 
to be not a little worry 
this capital for it is likely to leave as 
rapidly as it came, once stabilization is 
agreed internationally. There has 
been some talk of setting up barriers to 
prevent the flood from too 
great proportions 
The gradual 


Roosevelt gold 
to be carried out soon, 
yndon there is glib chatter of 
nd, with exchange speculation 
n llar dropping to a2 minimum 
In Paris there is a grim feeling that 
franc—and the other gold cur- 
1S being pushed to the wall. 
low of gold is continuing at 
pace with many curbs rumored 
yet announced. French and 
like realize that only the steady, 
le operations of the British 
Equalization Fund have saved 
from rapid and alarming de- 
n in the last 4 weeks. Even now, 
| francs are selling at an apprecia- 
nt in London, making it im- 
for Paris to do any large-scale 
m financing in that market 
th cities there is a growing 
of the idea that Washington 
ntinue to push up the price of 
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Kiy ff 


Lill 


OO 
hows ver. ovcr 


on 
assuming 


rise of the pound 


international New 
“THE OLD SMILE, COMRADE!"—History is made in the white glare of flood- 
lights and the heat lightning of flash bulbs. Obediently, the agents of the world’s 
freatest republics who have just achieved diplomatic accord, “do it over again™ 


‘or the benefit of the newsreels and the newspapers. 
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France 


Hitler confronts Paris with 
posal for direct negetiations; 
French policy may break from 
Versailles meld. Government 
wavering. 

Paris (Wireless) 

speaking, the weck has | 


most eventful in Franc« 


Versailles 
satellite since 1 


to remain 


pro- 


since 
Poland 
Vidi 


18, has 


ing of the treaty 
pledged f 
fused longer wholly under 


French influence and has made its own 
agreement with Hitler, 
not to violate the Polish 


ridor separating Germany 


who promis 
controlled Cor 
trom | 
Prussia 

On the other hand, Hitler's of 
commence direct disarmament and peace 
negotiations with France will probably) 
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split the Radical-Socialist party (now in 
power) into Herriotites and Daladier- 
ites, the former refusing direct German 
negotiations and advocating an alliance 
with Russia, while the latter will main- 
tain that Russia has always been a 
French Jonah and that it is better to 
face the former enemy across the Rhine 
squarely and without further delay. 
France’s Problem 

The real problem narrows down to 
these essentials: Hitler has already dis- 
avowed all claims to Alsace-Lorraine. 
He claims only the Sarre—of the ter 
ritories responsible to Paris since Ver- 
sailles—and this region has remained 
pro-German. The question of the re- 
turn of the German colonies and the 
right to build up naval forces is a mat- 
ter for the British to worry over, while 
the possible Anschluss with Austria is 
now largely a matter of concern to Mus- 
solini. So France, outside the loss of 
certain privileges in the Sarre, has noth- 
ing to lose except her recent so-called 
security (which Hitler declares has been 
only a matter of definition anyway), 
and her controlling power in Central 
Europe (which was effective only so 
long as it was backed with loans). 

Meanwhile, the Chamber of Deputies 
debate on the new budget program is 
not advancing and it is expected that 
the government will not last the week 
out. Any new government which may 
be formed will probably be built around 
a nucleus formed by Daladier, Chau- 
temps, and Boncour. Herriot’s power 
has been too badly reduced by party 
splits recently to make him a likely 
factor. 

Despite the large gold losses of the 
Bank of France last week, and the pros- 
pect that they will be even larger this 
week, the fact that the gold cover is 
unchanged has helped to keep compara- 
tive calm among the population. The 
immediate future, however, is uncertain. 


Great Britain 


Indicators continue upward trend. 


Foreign trade expanding. Gas vs. 


electricity war started. 


LONDON (Cable)—Britain’s wave of 
recovery has continued encouragingly 
this week. October trade returns, just 
announced, show that exports are more 
than £4.5 millions greater than in Sep- 
tember, slightly less than £2 millions 
larger than in October of last year. Of 
the increase this year, manufactured 
goods made up nearly £3.5 millions. 
Textile exports accounted for nearly 
one-third of this. 

The national scheme for the reorgan- 
ization of the steel industry is making 
such rapid progress that the President 
of the Board of Trade has assured 
the industry that protective tariffs will 
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be continued. Rail traffic continues 
to increase steadily. Imperial Cable 
reports that October trafic touched a 
high for the year. Figures for motor 
manufacturing have also improved 
markedly. 

Post-Prohibition Hopes 

The end of prohibition in the United 
States has naturally aroused widespread 
interest. British brewers and distillers 
are inclined to be cautious. They ex- 
pect some measure of restriction, either 
on imported liquor as such or in the 
form of special bottles or bottle-quan- 
tities. When the exact position is 
know their sales attack will begin in 
earnest. The general assumption here 
is that American whisky consumption 
will show a big decline on pre-prohibi- 
tion figures. 

The sugar market is beginning to 
feel a certain unsettlement arising from 
the disturbances in Cuba and the knowl- 
edge that all Cuban interests are now 
solidly against the Chadbourne plan. 
In Britain the movement towards a 
complete absorption of mutual interests 
as between importing refiners and beet 
jugar manufacturers (who have the 
benefit of a government subsidy) makes 
steady progress. As with so many other 
British industries, the approach to 
unification is faster than is realized by 
the man in the street. 

There has been a noticeably keener 
demand at the tea auctions, and al- 
though the tea share market is irregular 
on doubts about the future quotas un- 
der the exports regulation scheme, it 
would seem that new interest is awaken- 
ing in this market. The interim divi- 
dends of the big Finlay group of tea 
companies and the return to the divi- 
dend list of certain other producers is 
the best augury of revival. The exports 
restriction scheme has not yet had time 
to bite very deeply into stocks, but its 
effects are felt, and with general recov- 
ery, home demand for better qualities is 
also reviving. 

The related market in rubber shares 
is still baffled by the progress of restric- 
tion talks. The general view is that 
agreement will come, but not for many 
months. The market values have been’ 
disturbed by the original overdiscount- 
ing of restriction hope, followed by a 
tumble out when it was realized that 
the hope would take some time to be 
translated to fact. 

Investment Trend 

It is, however, a sign of national 
high spirits when public money begins 
to flow into any of the 4 speculative 
stock markets—rubber, mines, oils and 
tea. In each of them a fuller volume 
of outside investment money is ap- 
parent. 

British gas and electricity interests 
have started a new battle for market 
expansion. The newly organized Elec- 
trical Development Association has an- 


nounced a program for 
tricity, adequate supplies ; 
all-electric homes for 
families, cooperation bety 
national electric hookup 
ing schemes, and the us 
hibitions, and lectures 
popularity of electricity 
tion will offer a large prize 
architect's design of an e¢! 
which can be installed in | 
from $2,000 to $4,500. 
Gas interests will 

fight any move by the cl 
ests which prevents the ; 
house built by local authorit 
government aid from | 
choice between the rival fo: 
and power. They are also 
big counter-propaganda 
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Germany 


Signs of slow but steady improve. 
ment. Road program is compre- 
hensive cog in plan to motorize 
Germany. Rumors that Germans 
will rebuy G-M control of Opel. 
BERLIN (Cable)—The 

German money markets 

week, with stocks joining | 

general pric e advances Ir 

ity is well maintained, espe 

steel, coal, and automobile i: 

The recent slow recovery 
trade continued through Oct 
ports increased 3%, indicat 
mans that incipient impr 
world trade has helped to of 
of the boycott. 

General, but slow, impr 
German economy continues 0\ 
front. The most marked 
agriculture. Exchange difi 
import restrictions have mad 
sible for Germany to raise a m 
percentage of many farm 
ever before. It is admitted t 
normal conditions a part of t 
sion that has taken place in 
would not be justified, but 
change of goods has become 
there is little choice. It has « 
important avenue for the 
unemployment at a time wher 
most important. 

Germany is undertaking 
program of improving hig 
more intensive motor traffic. |! 
try is eager to have a greater 
industry. It is recognized t! 
sary step in stimulating t! 
to have a highway system ¢ 
motor cars. While the surfa 
German roads has kept p 
times, a large proportion o! 
follow locations made a cent 
ago. Much of the work now 
is devoted to widening and 
ing, building bypasses aro 
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ructing mew autostrada for 
eyck heavy service. 
W the building up of buying 
held to be the chief reason 
covery as Germany is enjoy- 
recognized by the foes of 
‘ler, as well as by his supporters, that 
al of political uncertainty has 
, to do with business recovery. 
‘ith a multiplicity of parties, the legis- 
e branch of government could not 
action. It also placed great handicaps 
e executive authorities. This cre- 
ad a state of uncertainty in which 
business made little progress. 
General Motors May Sell 
There have been rumors in Berlin 
ince early last spring regarding the pos- 
a repurchase by the Opel 
family of the General Motors-owned 
m Opel A.-G. This is the largest 
n automobile concern and ac- 
| last year for over 40% of do- 
registrations and for 65% of 
tal German automobile exports. The 
ce paid by G-M in 1929 for 80% 
this company’s stock was reported at 
» at about $30 millions. Sub- 
ntial amounts must have been in- 
ed by G-M in the last 4 years for 
lernization of the plants at Rus- 
What the eventual repurchase 
rice would be now is a matter of guess- 
but it would probably be only a 
n of the 1929 purchase price. 
Heavy Export Business 
There is, however, one important con- 
m which is responsible for the 
| attitude of informed business 
nion in regard to this rumor. It is 
secret that a great, if not the greater, 
rt of the remarkable export success of 
the German Opel company during the 
st few years was due to the fact that 
the worldwide G-M export organization 
was put at its disposal. Therefore a 
erance of this connection is likely 
materially to reduce the good-will of the 
Opel company. It is also difficult to 
how—even provided the transaction 
ld be financed by the former German 
wners—permission for the transfer of 
such a large amount could be obtained 
under the present foreign exchange reg- 
uations. Yet, in view of the great per- 
aal interest Chancellor Hitler is taking 
a the motorization of Germany, the 
te-nationalization” of Germany's larg- 
st automobile factory may be treated 
sa matter of paramount national inter- 
t and exceptional facilities may be 
granted to arrange the deal. 


Ke liee t 
uly Vs 
‘ 
a 


Latin America 
\rgentina discusses Soviet recogni- 
‘won, Mexico aids textile industry. 


LITLe business mews came out of Latin 
‘merica this week. With the problem 
‘the blocked accounts in the Argen- 
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tine settled, the situation in Cuba show 
ing no new signs of fresh eruption, the 
general economic outlook mending 
slowly in most countries, there is noth- 
ing that is spectacular. 

Soviet recognition by the United 
States has stirred the Argentine to a dis- 
cussion of a similar move. Soviet trade 
offices for all South America were at 
one time located in Buenos Aires, but 
were driven out of the country and later 
located in Montevideo, across the bay 
in Uruguay. 

Mexico has made a move to encourage 
exports from that country. A bill will 
be presented to Congress this winter 
which, if passed, will exempt wool, cot- 
ton, and other textile products, besides 
wax and wooden matches, from export 
taxes. Special efforts are being made to 
aid Mexico's textile industry in which 
nearly 20% of the country’s capital is 
invested, 


Far East 


Political uncertainty shadows eco- 
nomic outlook in Japan. Silk and 
rice prices decline. 


UNtTeED efforts of the 2 old political 
parties in Japan to cooperate in regain 
ing the political influence and regain 
the influences which has shifted to the 
military leaders in the last 2 years will 
come into the foreground in coming 
weeks. The Diet is due to assemble 
for formalities in mid-December, but 
debates will not begin until in January 

The uncertain political situation is 
adversely affecting economic conditions 


in Japan. Further stringency is noted | 
in the money market, and government | 


bonds, industrial stocks, and leading 
commodity markets are declining. Sep- 
tember cotton textile exports declined 
15 million square yards from the 
August total of 191 millions. Nether- 
land India was the largest purchaser in 
September, replacing British India. 

Wholesale prices in Tokyo for Sep- 
tember showed a gain of 1.4% over 
August, and retail prices on Oct. 1 
averaged 0.5% higher than on Sept. 
15. Rice and raw silk prices have not 
followed the upward trend (page 8). 
Overproduction of rice has caused prices 
to fall and the government is endeavor- 
ing to stabilize the market by announc- 
ing maximum and minimum prices in 
accordance with provisions of the Rice 
Law. Slackened demand in the United 
States for raw silk and accumulation of 
stocks in Japan have depressed silk 
prices. 

The outlook for automotive sales con- 
tinues favorable owing to recent ad- 
vances in yen exchange, although the 
favorable effect on sales of automotive 
parts and accessories is minimized by 
the advance in American prices. 











The biggest plants 
have it 


But Group insurance is even 
more important where 
smaller numbers make larger 
intimacies 


If you employ ten or more 
people, we have a low-cost 
life insurance plan that will 
help you and them. 


Glad to submit figures to 
employers 


me 
PRUDENTIAL 





THE PRUDENTIAL 
INSURANCE COMPANY 
OF AMERICA 


EDWARD D. DUFFIELD, President 
HOME OFFICE: NEWARK, N. J 














KNOW WELL THIS 
INDUSTRY 


CREATIVE of INDUSTRIES 


Chemistry, creator of industries, wide- 
spreading, deep-penetrating, enters into 
every phase of all industry. Chemical 
engineering reduces manufacturing cost 
in industry through improved equip- 
ment and materials. 


Of these, the newest and best can be 
seen, studied and discussed with pro- 
ducers in a single week at the biennial 
Exposition of Chemical Industries, this 
year December 4 to 9 at Grand Central 
Palace, New York. 


To know—come, look, listen and apply. 
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The Figures of the Week 


Retail trade is gaining as the holiday season ap- 


proaches, 


Productive activity 


Steel 


is still lagging. 


industry extends code operation and looks to 1934 


business. 


Construction volume is rising, with residen- 


tial contracts supporting public works. 


attracted the attention of 
the business world as the weeding out 
of old-line conservatives in the Treas 
ury Department again emphasized the 
paramount interest the Administra 
tion in lifting the price level. As the 
year draws to a close, retail trade as- 
sumes an air of activity while productive 
operations tend slow down. No- 
vember probably marks the bottom of 


WASHINGTON 


of 


to 


power production is barely steady, and 
check transactions failed to reveal their 
usual midmonthly spurt. 

October employment and payroll 
changes in leading industrial lines re- 
porting to the government showed the 
expected changes. Manufacturing plants 
increased their staffs by a meager 0.1% 
their payrolls by 0.6% compared with 
September. Nevertheless, the unbroken 






1% larger than in Oct 
dicating some declit 
ume. The gain over § 
5.6% In variety sto 
ranging from S¢ to § 

6% greater than 

1.80 rise over Sept 


less than the usual s i 
department store sales 
none too favorable, tl 
have been some revis 
terest after Election Day 
York metropolitan area 
ported 2.2% above a y 
failed in winning the Pr 
setting Thanksgiving Day 
year, department stores 
intensive drive to mak 
20 days between the N 
and Christmas. Last y« 
the benefit of at least 


Roebuck sales for the Nov 










lost to motor trucks by inaugurating a 
store-door delivery system. Electric 








ture, 
Grocery sales in October were only 


flour, and leather industries 


It is unfortunate 
in the steel industry 





tivity 


that 


automobile production, and steel output gains of 7 months leave employment in were 40% above a yx 

is not likely to stir far beyond the cur- 89 industries 23.56@ higher than a year Codes to Be Continued 
rent 27% of capacity level until late ago, and payrolls 34.30 higher. Chief Amidst the growing 

in December. Under the impetus of gains occurred in such seasonal indus- satisfaction with the w 
public works, the construction industry tries as beet sugar and radios; also in the Administration to 
may find November better than usual. tobacco, machine, and fertilizer indus- weight of depression mir 
Carloadings are slipping slowly down- tries. Major losses were sustained by reassuring evidence from 
hill in their usual form at this season. the automobile and silk industries. Im industries as steel, lumber: 
A lively interest now centers on the the latter case, strikes were the chief textiles that the codes 
efforts of the Pennsylvania and a num- deterrent. Strikes also affected indus- last 3 or 4 months are wort 
ber of other roads to recapture traffic tries related to bituminous coal, furni- given a further extended { 
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PRODUCTION 
Steel Ingot Operation (% of capacity) .. 


basis) 
Electric Power (millions kw.-hr.) 


TRADE 


PRICES (Average for the Week) 


| Cotton (middling, New York, Ib.) 

| Iron and Steel (STEEL composite, ton) 
Copper (electrolytic, f.o.b. refinery, Ib.). 
All Commodities (Fisher’s Index, 1926 


FINANCE 


(millions) 


Brokers’ Loans, 
(millions) 







*Preliminary +Revised 








Wheat (No. 2, hard winter, Kansas City, bu.) 


Business Failures (Dun and Bradstreet, number) 


Building Contracts (F. W. Dodge, daily average in thousands, 4 4 weeks’ 


Bituminous Coal (daily average, 1, 000 tons) 


Total Carloadings (daily average, 1,000 cars) 

Miscellaneous and L.C.L. Carloadings (daily average 1,000 cars) 
Check Payments (outside N. Y. City, millions) 

Money in Circulation (daily average, millions) 


100) . 


Total Loans and Investments, Federal Reserve reporting member banks 


Total Federal Reserve Credit Outstanding (daily average, millions). 

| 

| 

| Commercial Loans, Federal ‘Reserve reporting member banks (millions) 

Security Loans, Federal Reserve reporting member banks (millions). 
New York Federal Reserve reporting member banks 

| Stock Prices (average 100 stocks, Herald Tribune) . 

Bond Prices (Dow, Jones, average 40 bonds). 

| Interest Rates—Call Loans (daily average, renewal) N. Y. Stock Exchange 

| Interest Rates—Prime Commercial Paper (4-6 months) N. Y. 
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1,169 
1,617 


101 

66 
$2,801 
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The weekly index of general busi- on j » oe em \ ly a 
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sufficient to lower the operating rate 
, the 59% level of July to the 27% 
rate of November, though part of the 
decline might be written off as the usual 
at-end contraction. The current in- 
adequate volume adds to the operating 
costs sealed have previously been swelled 
by the code stipulations. But, in spite 
recent lagging production, the year 
is a whole is measurably better than 
32, and 1934 holds forth the promise 
of surpassing 1933. Motor, public 
works, and rail business, together with 
broad volume of miscellaneous re- 
irements, will provide the grist for 
{ mill rollings. 
Motor Production 
Complete data on automobile factory 
les in October as reported to the Bu- 
the Census indicates a total of 
vehicles for the U. S. and 
Canada compared with 201,890 in Sep- 
iber and 51,625 a year ago. This 
line of nearly 30° for the 
nth, but is a 1759 gain over a year 
2 These figures include the Ford 
it, omitted from the National Auto- 
ile Chamber of Commerce figures 
juoted last week. Preliminary esti- 
ites for November made by the Iron 
are as low as 55,000, but December 
tion has been stepped up to dou- 
November figure. That many a 
t found October sales in excess of 
tion can be surmised from the 
Folk sales reports from 31 states which 
cate a total of 134,000 passenger 
cars and 27,500 trucks for the country 
4s a whole. Without doubt, the indus- 
ty enters 1934 with the lowest stocks 
i for many years. 
The steel industry is surprised to find 
a number of railroads intend to 
ase their rail requirements without 
“ie ad of government funds. As much 
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as 300,000 tons of rails may be obtained 
in this manner. Tonnage covered by 
loans now totals 500,000 tons. Place- 
ment of this business will be left to the 
roads instead of to the government as 
was originally expected. Nor will the 
Administration interfere in the matter 
of prices on the 245,000 tons of track 
fastenings required. A share of this 
tonnage may be placed this week. 

Price advances for the first quarter 
have been announced for pig iron and 
tin plate. Tin plate is advanced 60¢ 
a base box to $5.25, Pittsburgh. 

That public works are rapidly reach 
ing the contract stage becomes increas- 
ingly apparent as the 
ports appear. October awards in the 
public works and utility field gained 
almost 599% over a year ago. Novem- 
ber is accumulating contracts at a rat 
70% ahead of last year. pl the first 
half of the current month, over $46.1 
millions of such — were signed, 

representing a 3.6% increase over Ox 
tober’s substantial a. Intent on tak- 
ing several millions off the community 
relief rolls, the Administration is push 
ing its public works program hard 

Residential Contracts Increase 

The strength of residential construc 
tion this month is surprising. In the 
first 12 business days of November, a 
tidy sum of $12.6 millions has been 
arranged in the 37 states covered by 
the F. W. Dodge reports. This is 
21.5% better than the October rate, and 
fully 30% ahead of last November's 
daily average. 

Non-residential construction shows 
up less favorably. Its $12.7 millions 
of contracts means a 15% decline from 
the October daily rate, and a 20% de- 
cline from the November, 1932, rate. 

Total construction volume amounts 


construction re 


to $71.4 millions, equal to a 2.3% in 
crease over the October daily average 
and a 35.5% gain over a year ago 
Coal production increased during the 
week ended Nov. 11 in spite of th 
interruptions occasioned by Armistice 
and Election days 
Electric power production during the 
week ended Nov. 18 was but slightly 
higher than the preceding week The 
spread over 1932 
Decline in Carloading 
Freight trathc invariably shrinks 
the last 2 months of the year appro 
The latest week (of Nov. 11) covers 
period when clections were h ld 


was 5.6%; 


many states, but the effect of such an 


interruption to trade was less marked 


this year than in 1932 when the Pr 


dential clection occurred Total load 
ings to date are but 2.3°% ahead of the 
same wecks of 1932. Outstanding 1 

provement occurred in ore shipments 
which are 244% greater than last year 
Grain, livestock, and Lc.l. shipments 
have not surpassed the comparable 
weeks of 1932 October earnings will 
be less favorable than the pr ding 


months, since the advantages gained by 
the surcharges will be removed 

Check payments for the week ended 
Nov. 15 in the 140 cities outside of 
New York increased by less than 1% 
In the comparable wecks of 1932, the 
increase was 15.7%. It was the failure 
of this series to show the usual mid- 
monthly rise that depressed our gen 
eral index to 59.3% of normal 

Postal deposits continue to rise more 
sharply than the commercial bankers 
care to see. On Oct. 31, the total sav 
ings amounted to $1,189 millions, an 
increase of more than $9 millions in 
the month, and more than $317 millions 
above a year ago. 
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template a wild inflatior 
Money and the Markets ersanenus to call it an experi 
exactly the same policy of 
of domestic currencies has | 
Security markets show resistance to Dr. Sprague’s by France, England, Austr: 
alarmist statement. Stocks are irregularly up, with 2%! ¢ .vmber of other 
A : 7 ci no case, did such a poli 
commodity stocks leading. Government and high- wild infation. In ever 
grade bonds are still weak, but declines in lower-story wow & agaced veimhore: " 
d as ; scquent 
bonds have been arrested. Commodities drag. industrial activity. In many 
European quarters the 
Mone , the alternative either of giving up the money policy is consider 
) present policy or of meeting the gov- orthodox in the sense that 
THERE is no minimizing the serious crnmental expenditures with add litional by recent experience, reas: 
damage that could have been done to paper money tain of ultimate success, 
the financial markets when an official Of course, Dr. Sprague has not ex- failure only if the flight fre 
of the Treasury, in resigning his posi- hausted in this statement all the alterna- ment bonds should reach 
tion, gave the astonishing tip to the tive possibilities of financing govern- tions in consequence of 
country that “bonds, including govern- mental deficits. Government bonds have the part of deflationists 
ment bonds, are an unsatisfactory in- been so low during the last 3 years that It is also held in many 
vestment.”” Fortunately, antidotes were only in a minor way could the deficit for in spite of orthodox th 
at hand. On the morning mga the fiscal year ended last June ($3 bil- trary, the rise in comm« 
Dr. Sprague’s statement (pa 5). lions) be financed by government long- not necessarily make hig 
high-grade bonds dipped slightly, but - term borrowing. The situation con- less desirable investment 
there was no such serious decline as fronting the country today is not novel. of fact, high-grade bonds 
might have been expected Second- The financial experience of the past 3 during the depression when « 
grades continued reasonably strong and years shows that, in an emergency of prices were falling most 
stocks were bullish. Secretary of the this kind, it is necessary to resort to was because the credit of 
Treasury Woodin broke his vacation short-term issues. These are still selling corporations, municipaliti 
silence with the comment that the at- at very low interest rates. Then there ment was being seriously 
tack on the credit of the United States is the possibility of the resumption of deflation. On the other 
was improper, and from other re- open-market purchases by the Federal grade bonds have str 
sponsible sources defense of the Presi- Reserve banks and, should the Reserve rising commodity 
dent's —— bec ame audible banks fail to assent to such a program, promise t 
Dr. Sprague’s chief alarm is that the Treasury is authorized to purchase better tax 
weakness of government bonds will bonds for its various trust funds and the safety 
make it impossible for the Administra- thus is able to support the market. Mr With the revival 
tion to borrow the $4 billions that he Morgenthau stated this week that the all high-grade b 
says will be needed during the year to Treasury is already making purchases come back to their form 
He concludes that “you It should be made clear that the pression experience ts 


cover deficits 
Banking figures for 


(President Roosevelt) are faced with President's money policy does not con 
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continued exceedingly orthodox. Gov- 
ament purchases of United States 
govern! nent securities have virtually 
disap — There has been a slight 
resumption in the purchase of open- 
market t paper but money in circulation 
continues to drop. Federal Reserve 
otes in circulation were $11 millions 
lower. Reserve deposits continued to 
increase and stood at $2,645 millions, 
$68 millions higher than the preced- 
ing week and $245 millions higher than 
during the same week last year. 

en condition statement of weekly 
reporting member banks in 90 leading 
ities showed that the banks were hold- 
ing to their deflationary policy. The 
banks sold during the week $9 millions 
worth of United States government 
securities, Offset by purchases of $7 
millions of other securities. Loans on 
securities declined $33 millions and all 
other loans were at $5 billions or $3 
millions less than the previous week. 
Government deposits in these banks 
totaled $960 millions, a drop of $39 
millions for the week, but net demand 
deposits at $10.6 billions were $98 mil- 
lions higher than the preceding week. 
Debits to individual accounts, as re- 
ported to the Federal Reserve Board 
by banks in leading cities for the week 
ending Nov. 15, with but 5 business 
cays in most, were 12% above the total 
reported for the preceding week and 
16° above the total for the correspond- 
ing week last year. 

Bankers acceptances of 60-90 days’ 
curation, were advanced } point, this 
ing the first revision upward in the 
present buying. The 60-day acceptances 
re selling at a bid ot § and asked 
i‘*. The rise is the result of the 
‘igher yield offered by government 
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Stocks | 


WITH a moderate volume of sales the 
stock market has shown considerable 
strength, and on the whole, has ad- 
vanced, though subjected to occasional 
setbacks. It was feared that attempts 
to shake confidence in the Administra 
tion’s money policy might result in a 
wholesale stampede into the stock 
market. 

No such stampede developed, however, 
and it is significant that the chief gains 
were in such standard stocks as General 
Motors, Bethlehem Steel, McKeesport 
Tinplate, Goodyear, Westinghouse, In- 
ternational Harvester, Columbian Car- 
bon, chemical stocks, and the oil 
stocks. Howe-Sound, an important sil- 
ver stock, went to a new high at $34]. 
Among the stocks which declined were | 
public utilities, tobacco stocks and most | 
of the repeal stocks. Divergences be- 
tween stock prices and quotations on 
the dollar showed that the dollar, at 
least temporarily, has lost some power 
to raise stocks. 


Bonds 


HIGH-GRADE and United States govern- 
ment bonds have been subjected to new 
declines but low-grade bonds show 
fundamental strength. Industrials are 
moving sidewise and railroads have | 
turned upward. Wall Street is beset 
by fears. It is either the President's 
money policy, or the imminence of a 
banking crisis in December or January, 
or the flight of capital. On the whole, 
the decline in bonds has been checked 
and Wall Street’s nerves are giving way 
to a more sober appraisal of the situa- 
tion. 


is all about 











What Action 
to Take NOW 


on These Active Stocks 


Gen. Motors Kennecott 
Am. Smelt. Cont. Oil 
Chrysler Mont. Ward 
Bendix Dupont 


Phillips Pet. Col. Gas 
urrent UNITED OPINION 


Bulletin gives a clear cut and 
timely forecast of the stock market 
outlook with definite advice on these 
important issues. Copy sent tree 
on request. 

Send for Bulletin B.W.-3 Free 


Please print name and address) 


UNITED BUSINESS SERVICE 


210 Newbury St Boston, Mass. 
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To Understand What 
the 
daily news 





Read these 
two books 
by 
DONALD 3B. WOODWARD 


and MARC A, ROSE 


itor, Business Week 


INFLATION 


160 pages, 5% x 8, $1.50 
“Those who have been floundering hope- 
lessly at the mercy of counter-currents of 
propaganda on inflation will find the prob- 
lem defined and discussed in the light of in- 
controvertible history.’ 
—The New York Sun, 


A PRIMER 
OF MONEY 


261 pages, 5% x 8, 7th printing 2 
“One of the simplest and yet one rE the 
clearest discussions of a complicated sub- 
ject that has been published in these difh- 
cult times. It deserves a wide reading.” 
—Printers’ Ink. 

See them on approval—send this coupon 
eee 





McGRAW-HILL BOOK ©0.. INC. 

330 W. 4%d St.. New Vork City 

fend hooks checked below for 16 days’ examir 
tion on approval In 10 days I w send rer 
tance plus few cents postage or return books 
postpaid (We pay postage on orders accom 
anied by remittance.) 

Pe Woodward and Rose—Inflation, $1.56 

A Primer of Mo 


( Woodward and Rose — 
$2.00 

Name 

Address 

City and State 

Position ” 

Company P.B.W.11.25-3? 

(Books sent on approval in U. 8. and Canada only 





































































































































































|\Commodities 


| THos! commodity prices est 


eis ae | speculative trading on exc 


| last week to follow the t: 


rency depreciation. As a 
U price structure was erratic, | 
| age price of all commoditi 


| exchanges fluctuated within 
c 4 FET META |? fone point. The commodity ; 
a at midweek was almost exact 
: | was 10 days earlier 
The week’s inflation talk 
kind that heretofore wi 
promptly advanced wheat 
and brought other speculati iV 
|ity prices forward in the 
Business uncertainty, howey 
itself felt. Cotton was th 
portant commodity that was 
jently strong during the weck 
Hog Market Troubles 
From the agricultural and 
tration point of view the most 
weakness is to be found in 
market, where the processing 
to have been ignored and 


AWERIC ya soapy Binet Cabeaniond Soet pt py prices twice brought about 
Horne »N. Y. ERNEST SIBLEY, 4 ft. EMIL STEINHORST & between sellers and buyers. 
ee ee In grain, speculative inter 
7 VERYTHING else that goes into your | in the rye market with an ur 
building—insulation, wiring, pipe, hardware, | ferential of 27 between 
or whatever it may be—is chosen carefully with and wheat since rye is not s 
some knowledge of the responsibility of the the 30¢ a bushel rw 
maker, and the conditions or uses for which it a = ; hg - “a 
is designed. Why should not your sheet metal Pld he S| al jae agg ; 


squirements be civen equ: iderati ? 
requirements be given equal consideration / Te aie seadete tues onl 
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There are so many types of Steet SHeets: flat, | in the recent trend. H 
corrugated—black, painted, galvanized, heavy | 'n ¢ hicago this week at t 
coated —copper-alloyed, stainless and heat re- | Since 1905. _ There 
. ec.0 yr } vovernn 
sisting, of different gauges and qualities—run- sidy pene of . hee nn 
; . re the catt yusines 
ning through wide ranges of cost! And, as you | 28°, Me cattic a 
tr | market is presumed to be h 
might suppose, even sheets that purport to be | ; 
under Secretary Wallace’s cor 
alike, differ in working quality and in wearing Poretecetags tr tonpenety 
nec narKkets tuft Or 
ability. ‘The experience, resources, and stand- | lit is believed that go era 
ards of performance of the manufacturer affect | will be resumed in considerab! 


the product, of course. You do well to know Coffee aston 


what brand is on the sheets that you use. And| ‘The coffee market is another i 


if in doubt, you do well to inquire, in advance | the government marketing sh 


of purchase, what type or quality of sheet is best | an important factor. The 

store of Santos coffee recei 

A r iets Miah change for 25 million bushels 
Tin Plates forall known ses, Theivexcellence hes‘ | iS Hanging over the market 
been recognized for many years. State your needs 
for sheet metal, and booklets will be mailed to you. | que stion of whether this coffee 
| put into regular channel 
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adapted for your requirements. 


as yet, no answer to the all-it 


Is of 
AMERICAN SHEET AND TIN PLATE COMPANY, Pittsburgh, Pa. cat ios i aaa Ui 
: Subsidiary of UNITED STATES STEEL Corporation . *l ter disposition of it is mad 
OM — CHICAG o, CINCIN® NATI, Pacthic ( ,, for » — COLUMBIA STEEL CoM- . = , 
DENVER, DETROIT, HOUSTON, New YORK, PANY, San Francisco, Los Angeles, Salt Lake City, | Will be fairly clear of high-gra 
2 sempre en Rag mpm sne Ss ouls. - Portland, Seattle port itor: = UNITED = . 
A SS y juiries to the nearest Sale i STATES STEEL PRO »DUCTS COMPANY, New York. until the next monthly aucti 
|would have a tendency to 
’|} the market. 
The rubber market not on 
sisted the inflationary influenc 
se , far has ignored a plan dev 
; \ . — Bees g. ‘ . | reestablishing restriction « 
° ie \/ . » 4 | ‘ a Sa, é 
. 9k the Dutch East Indies. The 
STEEL SHEETS for EVERY PURPOSE 0"! 
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What is your 





Advertising doing 


that you don’t know about?.. . 


Is it minimizing competition in the 
minds of your prospects? 


Is it getting recognition for your 
main selling points? 


Is it building the kind of prefer- 
ence that results in sales? 


O the executive whose business 

career has been founded in the fac- 
tory and mill, or whose skill with balance 
sheets has placed him in high administra- 
tive position, advertising is apt to present 
some perplexing problems. For advertis- 
ing’s greatest force is unseen. The power 
of advertising is known, but it eludes valu- 
ation in terms of a balance sheet. 


Yet executives inexpert in advertising 
must often make decisions of considerable 
financial moment regarding the advertis- 


ing activities of corporations they control. 
At such times tangible evidence is a great 
aid to opinion in arriving at a comfortable 
decision. 


There is little non-technical data for an 
accurate appraisal of advertising’s value 
to business. Often there is not even the 
fragmentary evidence of coupon eturns 
and direct sales to go by. 


Now Business Week presents a study of 
advertising effectiveness. A study without 
pink maps or charts or tables of figures. 
Just a simple record of advertising accom- 
plishment. If you face the job of under- 
writing advertising expenditures without 
seeing the ends as well as the means, this 
study can help you a lot. Send for a copy 
of “Proof.” 


BUSINESS WEEK 


330 West 42nd Street, New York City 
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The Battle Lines 


LiNEs are forming, skirmishing has begun, in 
a battle over money that may become as excit- 
ing and as bitter as the free silver fight of the 
‘nineties. 

Most dramatic incident so far is the resigna- 
tion of Dr. O. M. W. Sprague. His letter to 
the President denouncing the dollar devalua- 
tion maneuvers is scathing. Its bitter brutality 
seems to outdo the rudeness of Roosevelt's mes- 
sage to the London Conference. Perhaps one 
begot the other? 

But whether the jangling of personalities is 
screened behind the affair is irrelevant. It is 
the substance, not the tone, of the letter that 
matters. 

Dr. Sprague concedes that the Warren plan 
will raise prices—which is perhaps the most 
surprising thing he has to say. ‘Doubtless, 
given time, a depreciated dollar or a devalued 
dollar will yield a higher price level.” 

But, he says, this result will come too slowly 
In the meantime, he believes the Administration 
policy will destroy the government credit. 
That, he says, must force the issuance of 
additional paper money. 

‘There is no defense from a drift into un- 
restrained inflation other than an aroused and 
organized public opinion.” To help thus to 
arouse public opinion, he will devote his time. 

Well, any man who believes we are headed 
for an “unrestrained inflation” with a flood of 
irredeemable paper money is certainly justified 
in sounding the alarm. Few things are more 
terrifying than such a prospect. All wise men 
of modern and ancient times have warned 
against the evils of a fiat currency. History is 
full of horrible examples of nations that have 
gone smash on bad money. 

But history also shows that no country ever 
has launched upon any such program save as 


32 


the direct result of war—either t 
armies in the field (as our greenback 
restore life to a war-ruined land (as F: 
Germany ). 
no record of any nation that ever has 
with the printing presses while it 

Printing pre 


Again, there 1s, so tar as 
< 


enormous gold reserves. 
is the last desperate expedient of natio 
ing for their lives. . 

Certainly the United States is in 
desperate extremity. It has ample gold 1 
No responsible person is urging the 
of fiat money, and we are convinced tl 
dent is firmly opposed to any such cour 

But it is Dr. Sprague’s contention | 
shall drift into a paper inflation becaus« 
insists, the present policy “threatens a « 
breakdown of the credit of the gover! 
Then it would be necessary to meet gover 
expenditures with new money. 

This seems an extreme view. It is it 
think, a more savage assault on the governn 
bond market than any of the Administ: 
policies, and it had prompt repercussior 
prices. 

That the credit of the governmen 
present peril, we doubt. That the Admi 
tion, either deliberately or through rot 
circumstance, will launch a flood of ir: 
able paper currency upon this country 


us wholly incredible. 
What seems much more credible 
hypothesis that the President hopes 


operation of his present gold policy to for 
much wilder proposals from a Congr 
temper of which, particularly the agrarian blo 
he knows. It would not be astonishing to sec 
the operation completed and some measure ot 


dollar stability achieved before Congress meets 
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